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RIZE Modular, Inc.
500 | Street, Suite 1409
Sacramento, CA 95814

https:/rizemodular.comy

Up to 31,069,99%.84 in Commaon Stock at 36.76
Minimum Target Amount: 59,998.04

A crowdfunding investment involves risk. You should not invest any funds in this offering unless you can afford to lose vour entire
investment.

In making an investment decision, investors must rely on their own examination of the issuer and the terms of the offering, including the
merits and risks involved, These securities have not been recommended or approved by any federal or state securities commission or
regulatory authority. Furthermaore, these authorities have not passed upon the accuracy or adequacy of this document.

The 1.5, Securities and Exchange Commission does not pass upon the merits of any securities offered or the terms of the offering, nor does
it pass upon the accuracy or completeness of any offering document or literature,

These securities are offered under an exemption from registration; however, the U.5. Securities and Exchange Commission has not made an
independent determination that these securities are exempt from registration.



Company:

Company: RIZE Modular, Inc.
Address: 500 | Street, Suite 1409, Sacramento, CA 95814

State of Incorporation:; DE
Date Incorporated: April 01, 2019

Terms:

Equity

Offering Minimum: $9,998.04 | 1,479 shares of Common Stock
Offering Maximum: %1,069,%99.84 | 158,284 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: 56.76

Minimum Investment Amount (per investor): $243.36

“Maximum number of shares offered subject to adiustment for bonus shares, See Bonus info befow.
Investment Incentives & Bonuses®

Time-Based:

Friends & Family - First 72 Hours | 15% Bonus Shares

Super Early Bird - Mext 72 Hours | 10% Bonus Shares

Early Bird Bonus - Next 7 Days | 5% Bonus Shares

Amount Based:

Tier 1: 31,000 | 5% Bonus Shares

Tier 2: 5,000 | 10% Bonus Shares

Tier 3: 510,000 | 15% Bonus Shares

Tier 4: 320,000 | 20% Bonus Shares

*All perks occuwr when the offering is completed,
The 10% StartEngine Owners' Bonus

Rize Modular will offer 10% additional bonus shares for all investments that are committed by investors that are eligible for the StartEngine
Crowdlunding Inc. OWNer's bonus.

This means eligible StartEngine shareholders will receive a 10% bonus for any shares they purchase in this offering. For example, if vou buy
100 shares of Commaon Stock at $6.76 / share, vou will receive 110 shares of Common Stock, meaning you'll own 110 shares of Commaon
Stock for 5676, Fractional shares will not be distributed and share bonuses will be determined by rounding down to the nearest whole share.

This 10% Bonus is only valid during the investors’ eligibility period. Investors eligible for this bonus will also have priority if they are onoa
waitlist to invest and the company surpasses its maximum funding goal. They will have the first opportunity to invest should room in the
offering become available if prior investments are canceled or fail.

fnvestors will recefve the highest single bonus they are eligible for among the bonuses based on the amount invested and time of offering
elapsed (if anyv). Eligible investors will also receive the Owner’s Bonus in addition to the aforementioned bonus.

The Company and its Business
Company Overview

RIZE Modular {"RIZE" or the "Company”) is a technology-based offsite construction company creating what we believe to be the first end-
to-end build platform to Design, Build and Deliver affordable modular multi-family structures at scale.

Cur vision is to digitize the construction industry by leveraging a proven build platform, applyving leading-edge construction technology,
and reimagined design to help solve the affordable housing crisis in California.

We hope to deploy robotics, Artificial intelligence (ai), and leading-edge software for design and build along with other advanced
manufacturing technology.

We believe we build structures better, faster and with 50% less was on the job site and in the factory. We strive to use better build materials
that can lower the overall carbon footprint and make our structures healthier for the planet and those that live inside of them.

We work with developers who believe there is a better way to build.

The Company's Business Model

We are a technology-based volumetric modular construction company. We are funding the business to build factory number 1 so we can



build the backlog mentioned above and the larger pipeline we have, We work with developers in CA that want to build affordable,
multifamily projects. We show them that RIZE can build faster and can save them at least 10% on the overall cost of the project. We use our
architects and our engineers to develop the project and then we bring those projects into our Factory to build. Right now we have over 10
projects that need to be built for our developers and architectural clients who work for developers.

Competitors amd Industry
Competition
Our competition can be broken into the following categories:

@5tick built: Traditional building method that accounts for the majority of the market. Baw materials are brought to the site and built by
hand by subcontractors into finished buildings. This market is made up of a handful of large builders and many small builders. We think
this build process will likely be where most of our customers come from, as we provide a better solution to this construction method. We
compete with companies like Greystar, OHT Partners, and McShane.

@5hipping Containers: This method uses shipping containers that are reconfigured as blocks to build structures, they are recycled and
thought good for the environment but need major reinforcement in order to use them as building blocks. We compete with companies like
Cargo Home, Backcountry Containers, and Crate Modular,

@30 Printed/poured Structures: This building method has gained traction recently but has not delivered any real scale. It has been used for
single-family small homes. You have issues placing plumbing and electrical in these structures. They need to be attached outside of the
printed structure which isn't appealing for most residential or commercial use. We compete with companies like MudBots, Tvasta
Manufacturing Solutions, and ICOMN.

@Panelized systems: Wall panels with different levels of finish are built in a factory and then assembled onsite, usually by those doing
stick-tailt construction. There are some manufacturing lines that can produce panels at speed. Panels are then shipped to the job site and
assembled on site, We compete with companies like Bensonwood, American Precast Walls, and Nucor,

In addition, there are a number of new and notable housing startups trying to address the problems in the housing markets. We see startups
such as Blockable, Factory(s, Autovol, Volumetric Building Svstems (VBC), Guerdon, Mighty Builders, and, Prescient as direct competitors,
but will also benefit from their efforts to make innovative design and volumetric modular construction the new norm in building.

Industry

According to Mordor Intelligence, the modular construction market was valued at more tham USD 40 billion in 2021, and the market is
projected to register a CAGR of over 8% during the forecast period (2022-2027). Modular construction is the use of pre-engineered building
units that are delivered to the construction sites and assembled as large volumetric components of a building. Modular construction takes
most of the construction phase away from the building site. The surging demand for hospitals and patient bed facilities bazed on modular
construction significantly increased during the peak of the pandemic as this type of construction needs a significantly less amount of
completion time. Such modular constructions during the pandemic, globally, stimulated the demand in the market studied. Rising demand
from the global construction industry and the time and cost-effectiveness of modular construction work with lower defects and reworks
needed are expected to drive the market's growth. On the flip side, the high cost of logistics involved in modular construction is expected to
hinder the growth of the market studied. Rize mitigates this challenge by geographically locating our facilities close to our end markets
thus effectively controlling logistics costs (shipping). The construction industry, including Rize, has been exploring innovative materials
and technologies that can provide more high-guality housing using less construction time. On this basis, modular construction is one of
the prominent sectors seeking lean techniques to improve overall operational workflows in providing housing with enhanced guality,
productivity, safety, and efficiency.

U5, construction put in place over 2021 is valued at $1.589 trillion. Approximately 7.5 million people are employed by the construction
industry, as of January 2022 — that's about 4.5% of the U.S. workforce. The construction industry accounts for roughly 4.3% of US. GDP.
1,337,800 new housing units were completed in 2021, a 4% increase from 2020, The market size of the 1.5, construction industry was valued
at around $1.36 trillion as of 2020. The construction industry’s revenue has risen at an annualized rate of 2.7% from 2016 to 2021. The
average annual turnover rate in the construction industry is 63%, as of 2020.*

* https:/fwww.zippia.com/advice/us-construction-industry-
statistics #:=-:text=The%20construction® 20industry®% 20accounts % 20for% 20roughlvee 204, 3% 25% 200 f, annualized % 20rate % 200 M 202. T % 2 5% 20from

Current Stage and Roadmap
Current Stage

We are in the concept stage, we have over 100 vears of experience in the modular space with our team and we have put together a very
comprehensive build process which we will use to build our first project once a factory is built,

Our initial customers are developers and the product we manufacture are the buildings they have designed. Mainly, multi-family housing,
residential single-family homes and commercial/institutional buildings. We are contracted by the developer to produce modular structures
in a factory environment and ship them to the job site where they will be assembled into the final product or building. As discussed in other
sections of this offering we have a non-binding pipeline of projects equaling approximately 35008, The concept of construction in a factory
is proven and there is no prototype but instead, a blueprint of a final building that would formerly be built on-site but Rize builds the
building in modular sections in our facility and ships to the site. Qur next phase in order to get to revenue is to outfit a factory and then we
will be able to Immediately begin production. Revenue recognition for the construction industry Is based on the percentage of completion.
We will be able to begin to recognize revenue immediately upon finishing construction of factory if not sooner as we will start the design
stage with our first projects on Day 1 of closing funding. We can be in the market almost immediately. Road Map Our product roadmap is
relatively simple. We will secure the factory and execute our existing approximately 35008 pipeline of projects. We will continue to grow
the pipeline and as our geography expands, we expect to build additional facilities in other locations, including possibly, Northern
California, Arizona, Texas, Upper Mid-Waest, initially among other locations. Our long-term goal is to secure a company fund to build and
oW our own projects. We hope to begin this phase in Year 3.



Next Phase

We have the experience on the team to start building upon completion of the factory. We need 358 to $20M to build factory #1. We have
commitments from the USDA for $13M to finance our equipment for factory #1 and have been working with PACE in California to give us an
additional $15M when we find a factory.

We have over 10 buildings that have been designed and work with our build process. Once we build the factory we will start building project
#1, #2 and beyond.

We are raising funds in order to build out our first factory to produce modules for current customers,
We look to have this facility fully built out within & months of fundraising.

We will continue to fine-tune and advance the RIZE Build Process in order to increase the production speed of our volumetric modules
which will lower our overall preduction costs and increase gross margin.

We currently have a non-binding build pipeline of over $500M. We are working with our developer partners to start building these projects
as we turn up the factory.

We plan to use robotics, ai, and other advanced manufacturing processes to scale production.

The Team

Officers and Directors

MName: Greg Welch
Greg Welch's current primary role is with the Issuer,
Positions and offices currently held with the issuer:

# Position: CED and founder
Dates of Service: April 01, 2019 - Present
Responsibilities: The Chief Executive Officer (CEQ) is responsible for performing duties as the highest-ranking executive within a
corporation to guide company practices and procedures. Their duties include overseeing company operations, communicating
between board members and other company executives and making important decisions that impact the company’s brand identity
and financial health. Currently takes a salary of $240,000 per year.

» Position: Chairman of the Board of Directors
Dates of Service: April 01, 2019 - Present
Responsibilities: The Chairman of the Board maintains focus on what is best for the company or organization. He facilitates good
board leadership and governance and sets the tone for the meetings. the Board Chair molds the board's culture and work. An effective
Board Chair influences the direction and priorities of the board.

# Position: President
Dates of Service; April 01, 20019 - Present
Responsibilities: & President is a corporate emplovee that heads an executive board, department or company to guide its strategic
vision and oversee its implementation, Their duties include communicating with shareholders about their expectations, setting and
tracking goals for key operations and lobbying for funding for investors.

Other business experience in the past three vears:

* Emplover: Cooporator
Title: Managing Director
Dates of Service: April 12, 2010 - Present
Responsibilities: Telecom | Media | Technology

Other business experience in the past three vears:

# Emplover: Mens
Title: Member Of The Board Of Advisors
Dates of Service; July 23, 2021 - July 08, 2022
Responsibilities: Sitting on the board

Mame: Michael McCaffroy
Michae]l McCaffrey's current primary role is with the Issuer.

Positions and offices currently held with the issuer:

# Position: Chiel Financial Officer
Dates of Service: July 01, 2019 - Present
Responsibilities: A chief financial officer (CFQ) is the highest-ranking financial professional in an organization and is responsible for
the fiscal health of the business. The CFO's responsibilities include, but aren’t limited to, building a top-notch finance and accounting
team, ensuring revenues and expenses stay in balance, overseeing FP&A (financial planning & analysis) functions, making
recommendations on mergers and acquisitions, obtaining funding, working with department heads to analyze financial data and craft



budgets, attesting to the accuracy of reports and consulting with boards of directors and the CEOQ on strategy. Currently takes a salary
of $220,000 per vear.

# Position: Corporate Secretary
Dates of Service; May 10, 2022 - Present
Responsibilities: Corporate Secretary's job description would include: Board meetings: The Corporate Secretary plans and executes all
Board of Director meetings and committee meetings, including strategic planning; creating agendas; inviting the appropriate
attendees; reserving the meeting space and covering all possible logistical issues. He/she also oversees the corporation’s shareholder
meetings. RBecord Keeping: The Corporate Secretary is not only responsible for taking meeting minutes but also for the substance and
dissemination of them. The meeting minutes must accurately describe and effectively communicate the final decisions of the Board of
Directors. Much more than just a scribe, the Corporate Secretary is the officer who implements all of the board’s pronouncements.
The Corporate Secretary also retains and organizes all of the corporation’s significant documents as well as records; some of these
might include its Certificate of Good Standing, business licenses, SEC compliance paperwork, stock transfers, proxy statements,
shareholder correspondence, contracts and the corporation’s Capitalization Table. Advisor: A Corporate Secretary should be willing
and able to advise a Board of Directors on its goals and duties as well as the officers’ individual roles. I the corporation owns any
subsidiaries, the Corporate Secretary will often counsel the board on how to manage and govern them.

# Position: Board of Directors
Dates of Service: May 10, 2022 - Present
Responsibilities: Board directors typically look for specific gualities in choosing board members to fill vacant seats. Board members
expect their fellow board directors to be willing to ask tough and probing questions to vet all sides of an issue. Board directors need to
be well-informed and fully engaged with all major issues that affect the corporation. Identifving risks has become an integral part of
board work because risks are becoming increasingly numerous and complex.

Other business experience in the past three years:

» Emplover: Residential Real Estate
Title: Self Emploved
Dates of Service: June 06, 2016 - Present
Responsibilities: Residential real estate development,

Risk Factors

The SEC requires the company to identify risks that are specific to its business and its financial condition. The company is still subject to all
the same risks that all companies in its business, and all companies in the economy, are exposed to. These include risks relating to
economic downturns, political and economic events and technological developments (such as hacking and the ability to prevent hacking).

Additionally, early-stage companies are inherenthy more risky than more developed companies. You should consider general risks as well as
specific risks when deciding whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”™, “our”, or "Company™) involves a high degree of risk and should only be
considered by those who can afford the loss of their entire investment. Furthermore, the purchase of any of the Series A Preferred should
only be undertaken by persons whose financial resources are sufficient to enable them to indefinitely retain an illiquid investment. Each
investor in the Company should consider all of the information provided to such potential investor regarding the Company as well as the
following risk factors, in addition to the other information listed in the Company's Form C. The following risk factors are not intended, and
shall not be deemed to be, a complete description of the commercial and other risks inherent in the investment in the Company.

Our business profections are only projections

There can be no assurance that the Company will meet our projections. There can be no assurance that the Company will be able to find
sufficient demand for our product, that people think it's a better option than a competing product, or that we will able to provide the
service at a level that allows the Company to make a profit and still attract business.

Any vafuztion at this stage is difficult to assess
The valuation for the offering was established by the Company. Unlike listed companies that are valued publicly through market-driven
stock prices, the valuation of private companies, especially startups, is difficult to assess and you may risk overpaying for your investment.

The transferability of the Securitfes vou are buying is fimited

Any Series A Preferred purchased through this crowdfunding campaign is subject to SEC limitations of transfer. This means that the
stock/note that vou purchase cannot be resold for a period of one yvear. The exception to this rule is if vou are transferring the stock back to
the Company, to an “accredited investor,” as part of an offering registered with the Commission, to a member of vour family, trust created
for the benefit of your family, or in connection with vour death or divorce.,

Your investment could be iflfguid for a fong time
You should be prepared to hold this investment for several vears or longer, For the 12 months following yvour investment there will be

restrictions on how you can resell the securities you receive, More importantly, there is no established market for these securities and there
may never be one. As a result, if vou decide to sell these securities in the future, you may not be able to find a buver. The Company may be

acquired by an existing player in the educational software development industry. However, that may never happen or it may happen at a
price that results in vou losing money on this investment.

If the Company cannot raise sufficient funds it will not succeed
The Company, is offering Series A Preferred in the amount of up to $5,000,000.00 {five-million dollars) in this offering, and may close on
any investments that are made. Even if the maximum amount is raised, the Company is likely to need additional funds in the future in order

to grow, and if it cannot raise those funds for whatever reason, including reasons relating to the Company itself or the broader economy, it



may not survive, If the Company manages to raise only the minimum amount of funds, sought, it will have to find other sources of funding
for some of the plans outlined in “Use of Proceeds.”

We may not have enough capital as needed and may be required to raise more capital,

We anticipate needing access to credit in order to support our working capital requirements as we grow. Although interest rates are low, it
i still a difficult environment for obtaining credit on favorable terms. If we cannot obtain credit when we need it, we could be forced to
raise additional equity capital, modify our growth plans, or take some other action. Issuing more equity may reguire bringing on additional
investors. Securing these additional investors could require pricing our equity below its current price. If so, your investment could lose
value as a result of this additional dilution. In additien, even if the equity is not priced lower, vour ownership percentage would be
decreased with the addition of more investors. If we are unable to find additional investors willing to provide capital, then it is possible
that we will choose to cease our sales activity. In that case, the only asset remaining to generate a return on your investment could be our
intellectual property. Even if we are not forced to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of your investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in the future, which may reduce the value of yvour
investment in the Commaon Stock. Interest on debt securities could increase costs and negatively impact operating results. Preferred stock
could be issued in series from time to time with such designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders of Common Stock. In addition, if we need to raize
more equity capital from the sale of Common Stock, institutional or other investors may negotiate terms that are likely to be more
favorable than the terms of vour investment, and possibly a lower purchase price per share.

Management Discretion as to Use of Proceeds

Our success will be substantially dependent upon the discretion and judgment of cur management team with respect to the application and
allocation of the proceeds of this Offering. The use of proceeds described below is an estimate based on our current business plan. We,
however, may find it necessary or advisable to re-allocate portions of the net proceeds reserved for one category to another, and we will
have broad discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or operational performance are hypothetical and are
based on management's best estimate of the probable results of our operations and will not have been reviewed by our independent
accountants. These projections will be based on assumptions which management believes are reasonable, Some assumptions invariably will
not materialize due to unanticipated events and circumstances beyvond management's control. Therefore, actual results of operations will
vary from such projections, and such variances may be material. Any projected results cannot be guaranteed.

The amount raised in this offering may include investments from company fnsiders or immediate family members
Officers, directors, executives, and existing owners with a controlling stake in the company (or their immediate family members) may make
investments in this offering. Any such investments will be included in the raised amount reflected on the campaign page.

We are refiant on one main type of service
All of our current services are variants on one type of service, providing a platform for construction. Our revenues are therefore dependent
upon the construction market.

We may never have an operational product or service

It iz possible that there may never be an operational RIZE Build Platform or that the product may never be used to engage in transactions. It
is possible that the failure to release the product is the result of a change in business model upon Company’s making a determination that
the business model, or some other factor, will not be in the best interest of Company and its stockholders/members/creditors.

Some of our products are stilf in prototype phase and might never be operational products
It is possible that there may never be an operational product or that the product may never be used to engage in transactions. It is possible
that the failure to release the product is the result of a change in business model upon the Company’s making a determination that the

business model, or some other factor, will not be in the best interest of the Company and its stockholders.

Developing mew products and technologies entails significant risks and uncertainties

We are currently in the research and development stage and have only manufactured a prototype for our RIZE Build Process, Delavs or cost
overruns in the development of our RIZE Build Process and failure of the product to meet our performance estimates may be caused by,
among other things, unanticipated technological hurdles, difficulties in manufacturing, changes to design and regulatory hurdles. Any of
these events could materially and adversely affect our operating performance and results of operations.

Minority Holder; Securities with No Voting Rights

The Series A Preferred that an investor is buying has no voting rights attached to them. Thizs means that yvou will have no rights in dictating
on how the Company will be run. You are trusting in management discretion in making good business decisions that will grow your
investments. Furthermore, in the event of a liguidation of our company, you will only be paid out if there is any cash remaining after all of
the creditors of our company have been paid out.

Your are trusting that management will make the best decision for the company
You are trusting in management discretion, You are buying securities as a minority hoelder, and therefore must trust the management of the
Company to make good business decisions that grow vour investment.

fnsufficient Funds

The company might not sell enough securities in this offering to meet its operating needs and fulfill its plans, in which case it will cease
operating and vou will get nothing, Even if we sell all the common stock we are offering now, the Company will (possibly) need to raise
more funds in the future, and if it can't get them, we will fail. Even if we do make a successful offering in the future, the terms of that
offering might result in your investment in the company being worth less, because later investors might get better terms.

This offering involves “rolfing closings, ™ which may mean that earfier investors may not have the benefit of information that later investors
have.



Once we meet our target amount for this offering, we may request that StartEngine instruct the escrow agent to disburse offering funds to
us, At that point, investors whose subscription agreements have been accepted will become our investors. All early-stage companies are
subject to a number of risks and uncertainties, and it is not uncommon for material changes to be made to the offering terms, or Lo
companies’ businesses, plans or prospects, sometimes on short notice, When such changes happen during the course of an offering, we
must file an amended to our Form C with the SEC, and investors whose subscriptions have not vet been accepted will have the right to
withdraw their subscriptions and get their money back. Investors whose subscriptions have already been accepted, however, will already be
our investors and will have no such right.

Our new product cowld fall to achieve the sales projections we expected

Cur growth projections are based on an assumption that with an increased advertising and marketing budget our products will be able to
gain traction in the marketplace at a faster rate than our current products have. It is possible that our new products will fail to gain market
acceptance for any number of reasons. If the new products fail to achieve significant sales and acceptance in the marketplace, this could
materially and adversely impact the value of vour investment.

We face significant market competition

We will compete with larger, established companies who currently have products on the market and/or various respective product
development programs. They may have much better financial means and marketing/sales and human resources than us. They may succeed
in developing and marketing competing equivalent products earlier than us, or superior products than those developed by us. There can be
no assurance that competitors will render our technology or products obsolete or that the products developed by us will be preferred to any
existing or newly developed technologies. It should further be assumed that competition will intensify.

We are an early stage company and have not yet generated any profits

RIZE Modular, Inc. was formed on April 1, 2019. Accordingly, the Company has a limited history upon which an evaluation of its
performance and future prospects can be made. Qur current and proposed operations are subject to all business risks assoclated with new
enterprises. These include likely fluctuations in operating results as the Company reacts to developments in its market, managing its
growth and the entry of competitors into the market, We will only be able to pay dividends on any shares once our directors determine that
we are financially able to do so. RIZE Modular, Inc. has incurred a net loss and has had limited revenues generated since inception. There is
no assurance that we will be profitable in the next 3 vears or generate sufficient revenues to pay dividends to the holders of the shares.

We are an early stage company and have limited revenue and operating history

The Company has a short history, few customers, and effectively no revenue, If vou are investing in this company, it's because you think
that RIZE Build Process is a good idea, that the team will be able to successfully market, and sell the product or service, that we can price
thermn right and sell them to enough peoples 5o that the Company will succeed. Further, we have never turned a profit and there is no
assurance that we will ever be profitable.

The loss of one or more of our key personned, or our failure to attract and retain other highly qualiffed personne! in the fisture, cowld harm
our business

Tao be successful, the Company requires capable people to run its day to day operations. As the Company grows, it will need to attract and
hire additional emplovees in sales, marketing, design, development, operations, finance, legal, human resources and other areas.
Depending on the economic environment and the Company’s performance, we may not be able to locate or attract qualified individuals for
such positions when we need them. We may also make hiring mistakes, which can be costly in terms of resources spent in recruiting, hiring
and investing in the incorrect individual and in the time delay in locating the right emplovee fit. If we are unable to attract, hire and retain
the right talent or make too many hiring mistakes, it is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of your investment.

We redy on third parties to provide services essential to the success of our business

We rely on third parties to provide a variety of essential business functions for us, including manufacturing, shipping, accounting, legal
work, public relations, advertising, retailing, and distribution. It is possible that some of these third parties will fail to perform their services
or will perform them in an unacceptable manner. It is possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse to recover damages for these losses. A disruption in
these key or other suppliers” operations could materially and adversely affect our business. As a result, vour investment could be adversely
impacted by our reliance on third parties and their performance.

Volatilfty in commodity prices and product shortages may adversely affect our gross mangins.

Volatility in commodity prices and product shortages may adversely affect our gross margins. Our builds contain commodity-priced
materials. Commodity prices and supply levels affect our costs. For example, steel is a key material in our structures. The price of steel will
vary based on the level of supply in the market, and demand from other users. Any shortages could adversely affect our ability to produce
our Boxes and significantly raise our cost of their production. Further, our ability to pass on such increases in costs in a timely manner
depends on market conditions, and the inability to pass along cost increases could result in lower gross margins.

We will rely on third-party builders to construct our moduals on site as. The failure of those builders to properly construct our moduals
could damage our reputation, result in costly litigation and materially impact our ability to succeed.,

We sell our multi-family structures to developers, who are then responsible for on-site building and assembly. Purchasers can also order
directly from us, and they will need to engage their own on site builders. We may discover that builders are engaging in improper
construction practices, negatively impacting the reliability of our structures The occurrence of such events by the builders could result in
liability to us, or reputational damage.

ff an unknown defect was detected in our build or build designs, our business would suffer and we may not be able to stay in business.

Inn the ordinary course of our business, we could be subject to home warranty and construction defect claims. Defect claims may arise a
significant period of time after a building with our RIZE Build Process has been completed. Although we maintain general liability
insurance that we believe is adequate and may be reimbursed for losses by subcontractors that we engage to assemble our homes, an
increase in the number of warranty and construction defect claims could have a material adverse effect on our results of operations.
Furthermore, any design defect in our components may require us to correct the defect in all of the projects sold up until that time.
Depending on the nature of the defect, we may not have the financial resources to do so and would not be able to stay in business. Even a
defect that is relatively minor could be extremely costly to correct in every home and could impair our ability to operate profitably.

The housing industry is highly competitive and many of our competitors have greater financial resources than we do. Increased



competition may make it difficult for us to operate and grow our business,

The housing industry is highly competitive and we compete with traditional custom builders, manufactured and volumetric modular
builders, and other innovative entrants. Many of our competitors have significantly greater resources than we do, a greater ability to obtain
financing and the ability to accept more risk than we can prudently manage. If we are unable to compete effectively in this environment,
we may not be able to continue to operate our business or achieve and maintain profitability.

Covernment regufations may cause project defay, increase our expenses, or increase the costs o our customers which could have a
negative impact on our operations.

We are subject to state modular building codes, and projects are subject to permitting processes at the local level. IF we encounter
difficulties with obtaining state modular home approvals, we could experience increased costs in obtaining those approvals. Until state
approvals are obtained, we would be limited in our ability to access that state market. Further, modular home codes may change over time,
potentially increasing our costs, which we may not be able to pass on to customers, negatively impact our sales and profitability.

fncreases in the cost of raw materials, or supply disruptions, could have a material adverse effect on our business.

Our raw materials consist of steel, foams, and plastics, which primarily are sourced from, or dependent on materials sourced domestic
vendors who may source their material from overseas. The costs of these materials may increase due to increased tariffs or shipping costs or
reduced supply availability of these materials more generally. Further, global or local natural disruptions, including the COVID-19
pandemic, may impact the supply chain, including limiting work in factories producing the materials into useable forms or impacts on the
supply chain. Disruptions in supply could result in delays in our production line, delaying delivery of products. Further, we may not be able
to pass through any increased material costs to our customers which could have a material adverse effect on our ability to achieve
profitability. To the extent that we are able to pass through increased costs, it may lessen any competitive advantage that we have based on
price,

Decreased demand fn the housing industry would adversely affect our business.
Demand for new construction is tied to the broader economy and factors outside the company's control. Should factors such as the COVID-
19 pandemic result in continued loss of general economic activity, we could experience a slower growth in demand for our builds.

ff we do not protect our brand and reputation for quality and refiabifity, or if consumers associate negative impressions of our brand, our
business will be adversely affected.

Az a new entrant in the highly competitive construction market, our ability to successfully grow our business is highly dependent on the
reputation we establish for quality and reliability. As we expand operations to selling multi-family buildings, we will need to deliver on the
guality and reliability that is expected of us. If potential customers create a negative association about our brand, whether warranted or
not, our business could be harmed.

We need to outfit our initial manufacturing facility to begin production as the scale necessary to make the business viabfe,

A portion of the proceeds from this offering will be used to outfit our initial manufacturing space in California for our initial builds and to
refine the RIZE Build Process. Our business relies on being able to produce our modules at scale, which can only be done once we refined
our RIZE Build Process for specialization of functions. 1f we are not able to refine our build processes to achieve production at scale, our
financial results may be negatively impacted.



Ownership and Capital Structure; Rights of the Securities

Ownership
The following table sets forth information regarding beneficial ownership of the company’s holders of 20% or more of any class of voting
securities as of the date of this Offering Statement filing.

Stockholder Name[Number of Securities mrrhedl'l’gl'pe of Security Owned|Percentage
GI.'E'E: Welch 12,240,000 I-Cnm maon Stock 82.76%

The Company’s Securities

The Company has authorized Common Stock, and Preferred Stock. As part of the Regulation Crowdfunding raise, the Company will be
offering up to 158,284 of Common Stock.

Commaon Stock

The amount of security authorized is 50,000,000 with a total of 14,790,000 outstanding.
Vating Rights

1 vote per share
Material Rights

There are no material rights associated with Common Stock,
Preferred Stock

The amount of security authorized is 20,000,000 with a total of 0 outstanding.
Voling Bights

There are no voting rights associated with Preferred Stock.
Material Rights

There are no material rights associated with Preferred Stock.

What it means to be a minority holder

As a minority holder of Common Stock of the company, vou will have limited rights in regards to the corporate actions of the company,
including additional issuances of securities, company repurchases of securities, a sale of the company or its significant assets, or company
transactions with related parties. Further, investors in this offering may have rights less than those of other investors, and will have limited
influence on the corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a company could be diluted due to the company issuing
additional shares. In other words, when the company issues more shares, the percentage of the company that you own will go down, even
though the value of the company may go up. You will own a smaller piece of a larger company. This increase in number of shares
outstanding could result from a stock offering (such as an initial public offering, another crowdfunding round, a venture capital round,
angel investment), employees exercising stock options, or by conversion of certain instruments (e.g. convertible bonds, preferred shares or
warrants) into stock, If the company decides to issue more shares, an investor could experience value dilution, with each share being worth
less than before, and control dilution, with the total percentage an investor owns being less than before. There may also be earnings

dilution, with a reduction in the amount earned per share (though this typically occurs only if the company offers dividends, and most early
stage companies are unlikely to offer dividends, preferring to invest any earnings into the company).

Transferability of securities
For a vear, the securities can only be resold:
# [nan [Py

# Tothe company;

# Toan accredited investor; and

# Toa member of the family of the purchaser or the equivalent, to a trust controlled by the purchaser, to a trust created for the benefit
of a member of the family of the purchaser or the equivalent, or in connection with the death or divorce of the purchaser or other
similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

The Company has not had any recent offering of securities in the last three vears.

Financial Condition and Results of Operations



Financial Condition

Your should read the folfowing discussion and analysis of our financial condftion and resuits of our operations together with our financial
statements and refated notes appearing at the end of this Offering Memorandum. This discussion contains forward-looking statements
reffecting our current expectations that involve risks and uncertainties. Actual resufts and the timing of events may differ materially from
those contained in these forward-looking statements due to a number of factors, including those discussed in the section entitled "Risk
Factors" amnd efsewhere in this Offering Memaoramdum.

Results of Operations

How long can the business operate without revenue:

We have self-funded the operations to date and will need additional capital for continued operations without revenue generation. We need
approximately 320M by January 2023 which will last us approximately two years under our current plan. We do plan on deing additional
raises before our munway of cash ends in order to implement new growth initiatives and partnerships.

Foreseeable major expenses based on projections:

Major expenses for Rize Modular will be our costs to build the product or the Cost of Goods, in short, costs directly associated with each
project. These costs include materials and labor, our main operating expenses, Mon-project-related expenses to operate the Company

includes Rent, Compensation (Salary, Benefits, Taxes) and facility overhead (taxes, insurance, maintenance) comprising approximately 83%
of total Operating Expenses.

Future operational challenges:

Our biggest challenges going forward will be our ability to scale and address the growing pipeline of projects. We have a strong network of
developers and architects that needs experienced and qualified volumetric builders like Rize. To address these challenges we intend to scale
our network of manufacturing facilities to address the demand.

Future challenges related to capital resources:

We see larger macro market trends being a challenge to obtaining capital resources. As the global economy recovers from the pandemic,

market dynamics such as interest rates, global supply chain constraints, inflation and builder confidence are key factors in investors’ ability
to see the risk-reward in our business model.

Future milestones and events:

In the near term, our closing of the first rounds of funding will allow us to execute on opening our first build facility and address our large
and growing pipeline of projects.

Mid-term, our execution and shipping of our first projects with our trusted developer partners will allow us to both demonstrate proof of
concept as well as grow top-line revenues.

Long term, as we continue to execute projects from our large and growing pipeline, we will raise our own development fund and begin to
build to own which will dramatically increase our overall corporate value and boost profitability.

In all cases above, we will continue to expand our operations to geographies that we see will most benefit from the Rize build platform.
Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand, existing lines of credit, shareholder loans, etc...)

Az of August 2022, the Company has capital resources available in the form of approximately 35,000 cash on hand. We have been able to
self-fund to date but anticipate closing significant funds in the second half of 2022,

How do the funds of this campaign factor into your financial resources? (Are these funds critical to your company operations? Or do you
have other funds or capital resources available?®)

We believe the funds of this campaign are critical to our company operations. These funds are reqguired to support the initial onboarding of
key employees as well as establish our first facility and begin production.

Are the funds from this campaign necessary to the viability of the company? (Of the total funds that your company has, how much of that
will be made up of funds raised from the crowdfunding campaign?)

We believe the funds from this campaign are necessary for the viability of the Company. Of the total funds that our Company has, almost all
will be made up of funds raised from the crowdiunding campaign, if it raises its maximum funding goal.

How long will you be able to operate the company if vou raise your minimum? What expenses is this estimate based on?

If the Company raises $20,000,000, we anticipate the Company will be able to operate for approximately 2 years. This is based on a current
monthly burn rate of approsimately 500,000 for expenses related to salaries, rent, and other operating expenszes. We intend to operate at
positive gross margins which will limit the amount of capital needed for project costs.

How long will you be able to operate the company if vou raise your maximum funding goal?

If the Company raises $20,000,000, we anticipate the Company will be able to operate for 2 vears. This is based on a current monthly burn



rate of approximately $500,000 for expenses related to salaries, rent, and other operating expenses. We intend to operate at positive gross
margins which will limit the amount of capital needed for project costs.

Are there any additional future sources of capital available to your company? (Required capital contributions, lines of credit, contemplated
future capital raises, etc...)

Currently, the Company has contemplated several prospective future sources of capital including: $75M equity investment in Q1-2024,
$153M USDA Rural Business Development low-interest loan, $15M PACE (Property Assessed Clean Energy) loan, $10M key developer
prepayment (which will allow us to mitigate pressure on the use of our funds to acquire materials)

Indebtedness

#* Creditor: Greg Welch
Amount Owed: $97,329.00
Interest Rate: 0.0%
The CED has advanced the Company funds in order to cover operating expenses. The advances do not accrue interest and is due on
demand. The advances totaled 519,388 and 377,941 in 2020 and Z021, respectively.

Related Party Transactions

» MName of Entity: Greg Welch
Relationship to Company: Officer
Mature / amount of interest in the transaction: The CED has advanced the Company funds in order to cover operating expenses.

Material Terms: The advances do not accrue interest and is due on demand. The advances totaled 319,388 and $77,%41 in 2020 and
2021, respectively.

Valuation

Pre-Money Valuation: 599,980,400.00

Valuation Details:

When valuing our company, we looked at 3 different valuation methodologies to arrive at our pre-money valuation of $100,000,000. This is
a common and comprehensive approach when valuing a private company. We believe each of these components fairly supports our
valuation. The components we used and explain below are: forward revenue multiple, discounted cash flow, and discounted business
pipeline,

The first methodology we use is an industry-standard forward revenue multiple for the construction and manufacturing industry. Since Rize
is a factory-based construction company, we straddle both manufacturing and construction. When we say forward revenue multiple, we
mean the multiple of where public companies in our sectors (construction and manufacturing) are trading based on forward revenue
estimates, While we are not a public company and are a higher risk profile, we discount the multiple further and arrive at a 2.0x or two

times multiple of our 2024 revenue estimate, In addition, we multiply our 2024 year-end revenue estimate of $46.3M by 2.0k and arrive at
an implied market valuation of $92.60M.

Our second methodology uses a discounted cash flow (DCF) calculation to determine an estimated value based on future cash flows. This is
a more technical method and looks at the overall 5-vear financial model and the value of the company in perpetuity (forever). We consider
the cash flow of operations, capital expenditures and the overall cost of capital to estimate how much the company is worth. In our DCF
model, we use a terminal (forever) multiple of 8.0x (industry-driven), which estimates the value of all cash flows after vear 5, we also use a
WaACC (weighted average cost of capital) of 30.0%. This cost of capital is high based on the illiquidity of the private shares and the implied
startup risk. We then calculate the free cash flows generated by the company in the next five vear, the value in perpetuity (terminal/forever)
and apply a WACC or discount to account for risk. This generates a valuation of $1035.0M.

The final methodology considers our overall pipeline of projects. We consider our large and growing pipeline of projects to be a major and
valuable factor in the overall value of the company. While we know we are a new company and there is an inherent risk in the first-round
investment, we account for this risk by applying a very heavy discount to our pipeline and its underlving value. Our current non-binding
pipeline of projects is estimated to be approximately $5300M. These are projects presented and discussed with us by developers who want

Rize to build these projects. The pipeline will convert to revenue as the projects are executed over roughly 3 years. We apply a risk-heavy
discount of B0% to that pipeline of 2500.0M to arrive at a valuation of $100.004.

The three methodologies described above and blended to help us arrive at a fair and total company pre-money estimated valuation for this
round of 3100008, We consider our valuation proposition to be much more of a value buy, compared to other privabe modular construction
companies targeting smaller markets, whose valuations are much richer than Rize with a limited end market.

The Company set fts valuation internally without a formal-third party independent evaluation.
Use of Proceeds

If we raise the Target Offering Amount of $9,998.04 we plan to use these proceeds as follows:

s StartEngine Platform Fees
5.5%

® SfartEngine Senvice Fees



o4.5%
Fees for certain services provided by StartEngine.

If we raise the over allotment amount of $1,069,999 84, we plan to use these proceeds as follows:

& SrartEngine Platform Fees
5.5%

& dfarkering
20.0%
We will use these funds to promote the company via social media and other trade magazines, and industry websites.

& Company Emplovment
40.000%
We will use these funds to hire additional emplovees to help RIZE scale and and grow the business.

s Warking Capital
30.0M%
We will use these funds for working capital. These funds will be in reserve to take care of other expenses that are not in the other
buckets defined here.

#® Research & Developmeant
4.5%
These funds will be used to continue to develop the RIZE Build Process which is the process we use to build Volumetric Modualar
projects

The Company may change the intended use of proceeds if our officers believe it is in the best interests of the company.

Regulatory Information

Disqualification
No disqualifying event has been recorded in respect to the company or its officers or directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the report on its website no later than April 30 (120 davs after
Fiscal Year End). Once posted, the annual report may be found on the Company's website at https:/rizemodular.com/ (Investor
Information).

The Company must continue to comply with the ongoing reporting requirements until:
i1} it is required to file reports under Section 13(a) or Section 15(d) of the Exchange Act;

(23 it has filed at least one (1) annual report pursuant to Begulation Crowdfunding and has fewer than three hundred (300) holders of record
and has total assets that do not exceed 5 10,000,000;

(33 it has filed at least three (3) annual reports pursuant to Begulation Crowdfunding;

(4} it or another party repurchases all of the securities issued in reliance on Section 4(a)6) of the Securities Act, including any payment in
full of debt securities or anv complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at: www startengine.comy/rizemodular
Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a part.
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INDEPENDENT ACCOUNTANT’S REVIEW REPORT
To Management
Rize Modular, Inc.

We have reviewed the accompanying financial statements of the Company which comprise the statement
of financial position as of December 31, 2020 & 2021 and the related statements of operations, statement
of changes in shareholder equity, and statement of cash flows for the years then ended, and the related notes
to the financial statements. A review includes primarily applying analytical procedures to management’s
financial data and making inquiries of Company management. A review is substantially less in scope than
an audit, the objective of which is the expression of an opinion regarding the financial statements as a
whole, Accordingly, we do not express such an opinion.

Management’s Responsibility for the Financial Statements

Management 1s responsible for the preparation and fair presentation of these financial statements in
accordance with accounting principles generally accepted in the United States of Amenica; this includes the
design, implementation, and maintenance of internal controls relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or error.

Accountant’s Responsibility

Our responsibility is to conduct the review engagement in accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
AICPA. Those standards require us to perform procedures to obtain limited assurance as a basis for
reporting whether we are aware of any material modifications that should be made to the financial
statements for them to be in accordance with accounting principles generally accepted in the United States
of America. We believe that the results of our procedures provide a reasonable basis for our conclusion.

Accountant’s Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.

Going Concern

As discussed in Note 8. certain conditions indicate that the Company may be unable to continue as a going
concern. The accompanying financial statements do not include any adjustments that might be necessary
should the Company be unable to continue as a going concern. Management has evaluated these conditions
and plans to generate revenues and raise capital as needed to satisfy its capital needs.

Vince Mongio, CPA, CIA, CFE, MACC
Miami, FL
July 14, 2022

Vm»gﬂ %’tjw



Statement of Financial Position

As of December 31,

2021 2020

ASSETS
Current Assets
Cash and Cash Equivalents 5.000 5. 00H)

Total Current Assets 5.000 50000
TOTAL ASSETS 5.000 3,000
LIABILITIES AND EQUITY
Liabilities
Current Liabilities
Related Party Advances 77,941 19388

Total Current Liabilities 77,941 19 388
TOTAL LIABILITIES 77.941 19,388
EQUITY
Common Stock 1.479 1.479
Accumulated Deficit (74.420) (15,867)

Total Equity (72,941) (14,388)
TOTAL LTIABILITIES AND EQUITY 5,000 53,0000

Statement of Operations
Year Ended December 31,
2021 2020

Eevenue - -
Cost of Revenue - -
Gross Profit - -
Operating Expenses
Advertising and Marketing 4315 -
CGeneral and Administrative 54,238 16,088
Total Operating Expenses 38,553 16,088
Operating Income (loss) (58,553) (16,088)

Provision for Income Tax - -

MNet Income (loss) (58.553) (16,088)




Statement of Cash Flows

Year Ended December 31,
2021 2020

OPERATING ACTIVITIES

MNet Income (Loss) (58,553) (16,08%)
Adjustments to reconcile Net Income to Net Cash

provided by operations:

Total Adjustments to reconcile Net Income to Net

Cash provided by operations: - -

Net Cash provided by {(used in) Operating Activities (58,553) (16,088)
FINANCING ACTIVITIES

Related Party Advances 58,553 16,088
Net Cash provided by (used in) Financing Activities 58,553 16,088
Cash at the beginning of period 5,000 5,000
Net Cash increase (decrease) for period - -
Cash at end of penod 5,000 50000

Statement of Changes in Shareholder Equity

Common Stock

Total
#ofShares ¢ 4 ount  ApIc  Accumulated o, eholder
Amount Deficit .
Equity
Beginning Balance at 1/1,/2020 14,790,000 1,479 - 221 1,700
Issuance of Common Stock - - - - -
Net Income (Loss) - - - (16,088) (16,088)
Ending Balance 12/31,/2020 14,790,000 1.479 - (15,867 (14,388)
Issuance of Common Stock - - - - -
Met Income (Loss) - - (58,553) (58.553)

Ending Balance 12/31/2021] 14,790,000 1,479 - (74.420) (72,941)




Rize Modular, Inc
Notes to the Unaudited Financial Statements
December 31st, 2021
SUSD

NOTE 1 - ORGANIZATION AND NATURE OF ACTIVITIES

Rize Modular, Inc (“the Company™) was formed in Delaware on April 1%, 2019, The Company is a technology based
offsite construction company creating the first end-to-end build platform to design, build and deliver affordable
modular multi-family structures at scale. Our vision is to digitize the construction industry by leveraging a proven
build platform, applving leading-edge construction technology and reimagined design to help solve the affordable
housing crisis in California. The Company's headquarters are in California and the Company's customers will be
located in the United States.

The Company will conduct a crowdfunding campaign under regulation CF in 2022 to raise operating capital.

NOTE 2 - SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Basis of Presentation

Our financial statements are prepared in accordance with U.S. generally accepted accounting principles (“GAAP™).
Our fiscal year ends on December 31. The Company has no interest in variable interest entities and no predecessor
entities,

Use of Estimates and Assumptions

The preparation of financial statements in conformity with accounting principles generally accepted in the United
States of America requires management to make estimates and assumptions that affect the reported amounts of assets
and habihities and disclosure of contingent assets and habilities at the date of the financial statements and the reported
amounts of revenues and expenses during the reporting period. Actual results could differ from those eshimates,

Cash and Cash Equivalents

Cash and cash equivalents include all cash balances, and highly liquid investments with maturities of three months or
less when purchased.

Fair Value of Financial Instruments

ASC H20 “Fair Value Measurements and Disclosures™ establishes a three-uer fair value hierarchy, which priontizes
the imputs in measuring fair value. The hierarchy prioritizes the iputs into three levels based on the extent to which
inputs used in measuring fair value are observable in the market.

These tiers include:

Level 1: defined as observable mputs such as quoted prices in active markets;

Level 2: defined as inputs other than quoted prices in active markets that are either directly or indirectly observable;
and

Level 3: defined as unobservable inputs in which little or no market data exists, therefore requiring an entity to develop
its own assumptions.



Concentrations of Credit Risks

The Company’s financial instruments that are exposed to concentrations of credit risk primarily consist of its cash and
cash equivalents. The Company places its cash and cash equivalents with financial insututions of high credit
worthiness, The Company’s management plans to assess the financial strength and credit worthiness of any parties to
which it extends funds, and as such, it believes that any associated credit risk exposures are limited.

Revenue Recognition

The Company recognizes revenue from the sale of products and services in accordance with ASC 606, “Revenue
Recognition™ following the five steps procedure:

Step |: Identify the contract(s) with customers

Step 2: Identify the performance obligations in the contract

Step 3: Determine the transaction price

step 4: Allocate the transaction price to performance obligations

Step 5: Recognize Revenue When or As Performance Obligations Are Satisfied

The Company will identify and analvze its performance obligations with respect to customer contracts once the first
contract is signed.

Advertising Costs

Advertising costs associated with marketing the Company’s products and services are generally expensed as costs are
imcurred.

General and administrative expenses consist of payvroll and related expenses for emplovees and independent
contractors invelved in general corporate functions, including accounting, finance, tax, legal, business development,
and other miscellaneous expenses.

Equity based compensation

The Company did not have any equity-based compensation as of December 31st, 2021,

Income Taxes

The Company is subject to Corporate income and state income taxes in the state it does business. A deferred tax asset
as a result of net operating losses (NOL) has not been recognized due to the uncertainty of future positive taxable
income to utilize the NOL.,

Recent accountin £ pronouncements

The FASB issues ASUs to amend the authoritative literature in ASC. There have been a number of ASUs to date that
amend the original text of ASC. Management believes that those issued to date either (i) provide supplemental
guidance, (11) are technical corrections, (iii) are not applicable to us or (iv) are not expected to have a significant impact
on our financial statements,



NOTE 3 - RELATED PARTY TRANSACTIONS

The Company follows ASC 850, “Related Party Disclosures,” for the identification of related parties and disclosure
of related party transactions.

The CEO has advanced the Company funds i order to cover operating expenses. The advances do not acerue interest
and is due on demand. The advances totaled 819 388 and 877 941 in 2020 and 2021, respectively.

NOTE 4 - COMMITMENTS, CONTINGENCIES, COMPLIANCE WITH LAWS AND REGULATIONS

We are currently not involved with or know of any pending or threatening litigation against the Company or any of
its officers. Further, the Company is currently complying with all relevant laws and regulations. The Company does
not have any long-term commitments or guarantees,

NOTE 5 - DEBT

See Note 3 — Related Party Transactions for details of advances made by the CEQ,

Debt Principal Maturities 5
Years Subsequent to 2021

Year Amount
2022 £77.941
2023 -
2024 -
2025 -
2026 -
Thereafter -

NOTE 6 - EQUITY

The Company has authornized 30,000,000 of common shares with a par value of 30,000 ] per share. 14,790,001} shares
were 1ssued and outstanding as of 2020 and 2021

Voting: Common stockholders are entitled to one vote per share

Dividends: The holders of common stock are entitled to receive dividends when and if declared by the Board of
Dhrectors.

The Company has authorized 20,000,000 of preferred shares with a par value of $0.0001 per share. 0 shares were
1ssued and outstanding as of 2020 and 2021

Voting: Preferred sharcholders have 1 vote for every common share they could own if converted.

NOTE 7-5UBSEQUENT EVENTS

The Company has evaluated events subsequent to December 31, 2021 to assess the need for potential recognition or
disclosure in this report. Such events were evaluated through July 14, 2022, the date these financial statements were
available to be issued. No events require recognition or disclosure.



NOTE 8 - GOING CONCERN

The accompanving balance sheet has been prepared on a going concern basis, which contemplates the realization of
assets and the satisfaction of liabilities in the normal course of business. The entity has not commenced principal
operations and realized losses every vear since inception and may continue to generate losses. During the next twelve
months, the Company intends to finance its operations with funds from a crowdfunding campaign and revenue
producing activities. The Company’s ability to continue as a going concern in the next twelve months following the
date the financial statements were available to be issued is dependent upon its ability to produce revenues and/or
obtain financing sufficient to meet current and future obligations and deploy such to produce profitable operating
results. Management has evaluated these conditions and plans to generate revenues and raise capital as needed to
satisfy its capital needs. No assurance can be given that the Company will be successful in these efforts. These factors,
among others, raise substantial doubt about the ability of the Company to continue as a going concern for a reasonable
period of time. The financial statements do not include any adjustments relating to the recoverability and classification
of recorded asset amounts or the amounts and classification of habilities.

NOTE 9 - RISKS AND UNCERTAINTIES
CoviD-19

The spread of COVID-19 has severely impacted many local economies around the globe. In many countries,
businesses are being forced to cease or limit operations for long or indefinite periods of time. Measures taken to
contain the spread of the virus, including travel bans, quarantines, social distancing. and closures of non-essential
services have triggered significant disruptions to businesses worldwide, resulting in an economic slowdown. Global
stock markets have also experienced great volatility and a significant weakening. Governments and c