Offering Memorandum: Part II of Offering Document (Exhibit A to Form
C)

MySureFit Inc.
250 East Wisconsin Avenue
Milwaukee, WI 53202
www.mysurefit.com

Up to $1,069,988.34 in Common Stock at $12.63
Minimum Target Amount: $9,990.33

A crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passed
upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy or
completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.5.
Securities and Exchange Commission has not made an independent determination
that these securities are exempt from registration.



Company:

Company: MySureFit Inc.

Address: 250 East Wisconsin Avenue, Milwaukee, WI 53202
State of Incorporation: DE

Date Incorporated: May 04, 2012

Terms:

Equity

Offering Minimum: $9,990.33 | 791 shares of Common Stock
Offering Maximum: $1,069,988.34 | 84,718 shares of Common Stock
Type of Security Offered: Common Stock

Purchase Price of Security Offered: $12.63

Minimum Investment Amount (per investor): $252.60

Time-Based Investment Incentives

Friends and Family Early Birds

Invest within the first 7 days and receive 30% Bonus Shares.
Super Early Bird Bonus

Invest within the first 14 days and receive 20% Bonus Shares.
Early Bird Bonus

Invest within the first 30 days and receive 10% Bonus Shares.
Amount-Based Investment Incentives

$500+ | Tier 1

Invest $500 and receive $100 store credit.

$1,000+ | Tier 2

Invest $1,000+ and receive $100 store credit + 2% Bonus Shares.
$2,500+ | Tier 3

Invest $2,500+ and receive $100 store credit + 1 year 10% discount on all purchases +
5% Bonus Shares.

$5,000+ | Tier 4

Invest $50,000+ and receive $150 store credit + 1 year 10% discount on all purchases +
7% Bonus Shares.



$10,000+ | Tier 5

Invest $10,000 and receive $100 store credit + 1 year 10% discount on all purchases +
10% Bonus Shares.

$25,000+ | Tier 6

Invest $25,000+ and receive $150 store credit + 1 year 10% discount on all purchases +
Founder Call + 12% Bonus Shares.

$50,000+ | Tier 7

Invest $50,000+ and receive $200 store credit + 2 year 10% discount on all purchases +
Founder Dinner + 15% Bonus Shares.

$100,000+ | Tier 8

Invest $100,000+ and receive $250 store credit + 3 year 10% discount on all purchases
+ Founder & Management Dinner + 20% Bonus Shares.

Voting Rights of Securities Sold in this Offering

Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the "CEO™), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iii) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Common Stock.

The Company and its Business

Company Overview

MySureFit is a revolutionary digital platform for the $750 billion e-commerce apparel
industry which is expected to reach $1.2 trillion by 2025. MySureFit is the world's first
“smart fitting room” that uses augmented reality visualization to allow online
shoppers to virtually try on clothing and purchase the right size based on



MySureFit's proven and patented technology. MySureFit increases conversion rates,
customer loyalty and profitability by reducing: a) returns that cost the industry $100
billion, millions of wasted hours by consumers, b) environmental impact (5 million
tons of waste) from returns associated with orders placed in multiple sizes, and c)
shipping costs and damaged items resulting in overstocking, discounting and brand
devaluation. By reducing returns for thousands of customers of tens of thousands of
garments ordered from hundreds of brands across all categories, MySureFit provides
multiple revenue channels from consumers, brand retailers, marketers, and big data
without ever touching any physical inventory. Through multiple patented
technologies with dozens of features uniquely combined, MySureFit leverages high
barriers to entry and rapid marketing penetration to generate a long-term competitive
advantage.

MySureFit's patented technology covers its virtual fitting room carousel capabilities
which enable users to virtually create outfits on their own image by mixing and
matching styles from various fashion brands. The Company's IP also includes its size
recommendation feature which uses digitally generated user measurements and other
fit related data.

MySureFit generates gross revenue through sales of fashion garments and receives
commissions on such revenue. In addition, the Company's b2b licensable plug-in
allows brand retailers to use our technology in their businesses. The Company has just
launched its plug-in for licensing and expects to generate revenue from this feature in
2022,

The company was incorporated as “Ginman Group Inc.” on May 4, 2012, and doing
business as “Love That Fit”. On April 4, 2106, the Company changed the legal name to
“SelfieStyler Inc.” to emphasize the visualization capability that was being developed.
On August 19, 2021, we changed the legal name to “MySureFit Inc.” and did so for two
primary reasons intended to achieve commercial flexibility and neutrality. First, we
launched our men’s capability and based on research found that “SelfieStyler” was
preferred by women, but not men. Second, we launched our b2b licensable plug-in and
we needed a gender and trend neutral name that would not conflict with brand
retailers and their various marketing/branding strategies.

Competitors and Industry

MySureFit is a patented,100% digital, multi-sided revenue technology platform that
provides visualization, styling, and digital fitting for both consumers and brand
retailers. MySureFit's patented approach to fit reconciliation has resulted in superior
outperformance of other fit solutions that rely on consumer self-reported
measurements. MySureFit is fully-digital and does not require any physical inventory
or brand retailer garment specifications. Thus, MySureFit is poised for rapid growth
and scalability. MySureFit has developed over a dozen strategic core competencies
with hundreds of unique features as part of its comprehensive solution.

MySureFit believes that its competitors have attempted to deliver only select



elements of MySureFit's capabilities. Some only provide visualization and some only
provide fit guidance. Almost all of the fit competitors rely on consumer self-reported
measurements and/or brand retailer garment specifications. MySureFit has
dramatically outperformed its competitors in regards to customer return rates.

Competitors include Zeekit (acquired by Walmart), Fit Analytics (acquired by Snap),
TrueFit, and 3DLook.

Current Stage and Roadmap

MySureFit's vision is to become the "Smart Fitting Room” for consumers and brand
retailers anywhere in the world.

MySureFit is currently generating revenue from consumers and brand retailers
through transaction commissions. MySureFit currently has commission agreements
with more than 100 brands. MySureFit is launching additional premium subscription
features for consumers in the near future.

In addition, MySureFit has launched a licensable "plug-in” for brand retailers and
technology partners to feature MySureFit's patented technology on their websites and
in their stores. MySureFit is currently in licensing discussions with multiple, leading,
multi-billion dollar revenue prospective partners.

The Team

Officers and Directors

Name: David Cunningham
David Cunningham's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

o Position: President - Brand Partnerships
Dates of Service: November 16, 2020 - Present
Responsibilities: Revenue generation from brands. Annual Salary: $175k cash +
$250k in Equity (Common) Compensation subject to 3 year vesting.

Other business experience in the past three years:

o Emplover: Serendipity Consulting (formerly known as DC Consulting)
Title: President & CEO
Dates of Service: January 01, 2018 - November 16, 2020
Responsibilities: Retail operational consulting

Other business experience in the past three years:



¢ Employer: Infinity Global Partners
Title: SAB Member
Dates of Service: December 01, 2019 - Present
Responsibilities: David advises on fashion apparel design and manufacturing.

Name: Robert Sheahan
Robert Sheahan's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: Chief Financial Officer & Treasurer
Dates of Service: March 15, 2020 - Present
Responsibilities: Financial accounting, reporting and forecasting. Annual Salary:
$569,250 - in Equity (Preferred Series AA) Compensation subject to 3 year
vesting.

e Position: Board Member and Investor
Dates of Service: December 01, 2019 - Present
Responsibilities: Corporate board responsibilities

Other business experience in the past three years:

o Emplover: Ovamba Solutions, Inc.
Title: Board member
Dates of Service: August 01, 2014 - Present
Responsibilities: Corporate board member responsibilities

Other business experience in the past three years:

o Emplover: Pathfinder’'s International
Title: CEO
Dates of Service: March 01, 2002 - Present
Responsibilities: Company is dormant. No active responsibility

Other business experience in the past three years:

o Emplover: Coastal Luxe, LLC
Title: CEO
Dates of Service: April 02, 2014 - Present
Responsibilities: Passive. Investor. My wife is the principal day to day operations
focus

Name: James Newman



James Newman's current primary role is with Adial Pharmaceuticals, Inc.. James
Newman currently services 0 hours per week in their role with the Issuer.

Positions and offices currently held with the issuer:

o Position: Board Member and Investor
Dates of Service: July 01, 2013 - Present
Responsibilities: Corporate board responsibilities. No compensation paid.

Other business experience in the past three years:

¢ Employer: Adial Pharmaceuticals, Inc.
Title: Board Member
Dates of Service: July 01, 2017 - Present
Responsibilities: Corporate board responsibilities

Name: Christian Ruth
Christian Ruth's current primary role is with the Issuer,
Positions and offices currently held with the issuer:

¢ Position: Founder, CEO & Board Member
Dates of Service: April 15, 2015 - Present
Responsibilities: Chief Executive Officer, Visionary, Compensation:
$500,000/yearly $180,000 cash, $320,000 in Equity (Series AA Preferred)
Compensation.

Name: Ronald Fishbeck
Ronald Fishbeck's current primary role is with the Issuer.
Positions and offices currently held with the issuer:

e Position: Chief Technology Officer & Director
Dates of Service: January 01, 2020 - Present
Responsibilities: Leads the company's platform development. Annual Salary:
$569,250 in Equity (Series AA - Preferred) Compensation subject to 3 year
vesting.

Risk Factors
The SEC requires the company to identify risks that are specific to its business and its

financial condition. The company is still subject to all the same risks that all
companies in its business, and all companies in the economy, are exposed to. These



include risks relating to economic downturns, political and economic events and
technological developments (such as hacking and the ability to prevent hacking).
Additionally, early-stage companies are inherently more risky than more developed
companies. You should consider general risks as well as specific risks when deciding
whether to invest.

These are the risks that relate to the Company:

Uncertain Risk

An investment in the Company (also referred to as “we”, “us”, “our”, or “Company”)
involves a high degree of risk and should only be considered by those who can afford
the loss of their entire investment. Furthermore, the purchase of any of the common
stock should only be undertaken by persons whose financial resources are sufficient to
enable them to indefinitely retain an illiquid investment. Each investor in the
Company should consider all of the information provided to such potential investor
regarding the Company as well as the following risk factors, in addition to the other
information listed in the Company’s Form C. The following risk factors are not
intended, and shall not be deemed to be, a complete description of the commercial
and other risks inherent in the investment in the Company.

LES

Our business projections are only projections

There can be no assurance that the Company will meet our projections. There can be
no assurance that the Company will be able to find sufficient demand for our product,
that people think it’s a better option than a competing product, or that we will able to
provide the service at a level that allows the Company to make a profit and still attract
business.

Any valuation at this stage is difficult to assess

The valuation for the offering was established by the Company. Unlike listed
companies that are valued publicly through market-driven stock prices, the valuation
of private companies, especially startups, is difficult to assess and you may risk
overpaying for your investment.

The transferability of the Securities you are buying is limited

Any equity purchased through this crowdfunding campaign is subject to SEC
limitations of transfer. This means that the stock/note that you purchase cannot be
resold for a period of one year. The exception to this rule is if you are transferring the
stock back to the Company, to an “accredited investor,” as part of an offering
registered with the Commission, to a member of your family, trust created for the
benefit of your family, or in connection with your death or divorce.

If the Company cannot raise sufficient funds it will not succeed

The Company, is offering Common Stock in the amount of up to $1,000,000 in this
offering, and may close on any investments that are made. Even if the maximum
amount is raised, the Company is likely to need additional funds in the future in order
to grow, and if it cannot raise those funds for whatever reason, including reasons
relating to the Company itself or the broader economy, it may not survive. If the
Company manages to raise only the minimum amount of funds, sought, it will have to



find other sources of funding for some of the plans outlined in “Use of Proceeds.”

We may not have enough capital as needed and may be required to raise more capital.
We anticipate needing access to credit in order to support our working capital
requirements as we grow. Although interest rates are low, it is still a difficult
environment for obtaining credit on favorable terms. If we cannot obtain credit when
we need it, we could be forced to raise additional equity capital, modify our growth
plans, or take some other action. [ssuing more equity may require bringing on
additional investors. Securing these additional investors could require pricing our
equity below its current price. If so, your investment could lose value as a result of this
additional dilution. In addition, even if the equity is not priced lower, your ownership
percentage would be decreased with the addition of more investors. If we are unable
to find additional investors willing to provide capital, then it is possible that we will
choose to cease our sales activity. In that case, the only asset remaining to generate a
return on your investment could be our intellectual property. Even if we are not forced
to cease our sales activity, the unavailability of credit could result in the Company
performing below expectations, which could adversely impact the value of vour
investment.

Terms of subsequent financings may adversely impact your investment

We will likely need to engage in common equity, debt, or preferred stock financings in
the future, which may reduce the value of your investment in the Common Stock.
Interest on debt securities could increase costs and negatively impact operating
results. Preferred stock could be issued in series from time to time with such
designation, rights, preferences, and limitations as needed to raise capital. The terms
of preferred stock could be more advantageous to those investors than to the holders
of Common Stock. In addition, if we need to raise more equity capital from the sale of
Common Stock, institutional or other investors may negotiate terms that are likely to
be more favorable than the terms of your investment, and possibly a lower purchase
price per share.

Management Discretion as to Use of Proceeds

Qur success will be substantially dependent upon the discretion and judgment of our
management team with respect to the application and allocation of the proceeds of
this Offering. The use of proceeds described below is an estimate based on our current
business plan. We, however, may find it necessary or advisable to re-allocate portions
of the net proceeds reserved for one category to another, and we will have broad
discretion in doing so.

Projections: Forward Looking Information

Any projections or forward looking statements regarding our anticipated financial or
operational performance are hypothetical and are based on management's best
estimate of the probable results of our operations and will not have been reviewed by
our independent accountants. These projections will be based on assumptions which
management believes are reasonable. Some assumptions invariably will not
materialize due to unanticipated events and circumstances beyond management's
control. Therefore, actual results of operations will vary from such projections, and



such variances may be material. Any projected results cannot be guaranteed.

Minority Holder; Securities with Voting Rights

The Common Stock that an investor is buying has voting rights attached to them.
However, you will be part of the minority shareholders of the Company and have
agreed to appoint the Chief Executive Officer of the Company (the “CEQ”), or his or
her successor, as your voting proxy. You are trusting in management discretion in
making good business decisions that will grow your investments. Furthermore, in the
event of a liquidation of our company, yvou will only be paid out if there is any cash
remaining after all of the creditors of our company have been paid out.

You are trusting that management will make the best decision for the company
You are trusting in management discretion. You are buying securities as a minority
holder, and therefore must trust the management of the Company to make good
business decisions that grow your investment.

Insufficient Funds

The company might not sell enough securities in this offering to meet its operating
needs and fulfill its plans, in which case it will cease operating and you will get
nothing. Even if we sell all the common stock we are offering now, the Company will
(possibly) need to raise more funds in the future, and if it can’t get them, we will fail.
Even if we do make a successful offering in the future, the terms of that offering might
result in your investment in the company being worth less, because later investors
might get better terms.

This offering involves “rolling closings,” which may mean that earlier investors may
not have the benefit of information that later investors have.

Once we meet our target amount for this offering, we may request that StartEngine
instruct the escrow agent to disburse offering funds to us. At that point, investors
whose subscription agreements have been accepted will become our investors. All
early-stage companies are subject to a number of risks and uncertainties, and it is not
uncommon for material changes to be made to the offering terms, or to companies’
businesses, plans or prospects, sometimes on short notice. When such changes
happen during the course of an offering, we must file an amended to our Form C with
the SEC, and investors whose subscriptions have not yet been accepted will have the
right to withdraw their subscriptions and get their money back. Investors whose
subscriptions have already been accepted, however, will already be our investors and
will have no such right.

Our new product could fail to achieve the sales projections we expected

Our growth projections are based on an assumption that with an increased advertising
and marketing budget our products will be able to gain traction in the marketplace at
a faster rate than our current products have. It is possible that our new products will
fail to gain market acceptance for any number of reasons. If the new products fail to
achieve significant sales and acceptance in the marketplace, this could materially and
adversely impact the value of your investment.

We face significant market competition



We will compete with larger, established companies who currently have products on
the market and/or various respective product development programs. They may have
much better financial means and marketing/sales and human resources than us. They
may succeed in developing and marketing competing equivalent products earlier than
us, or superior products than those developed by us. There can be no assurance that
competitors will render our technology or products obsolete or that the products
developed by us will be preferred to any existing or newly developed technologies. It
should further be assumed that competition will intensify.

We are an early stage company and have not yet generated any profits

MySureFit Inc. was formed on May 4, 2012. Accordingly, the Company has a limited
history upon which an evaluation of its performance and future prospects can be
made. Our current and proposed operations are subject to all business risks associated
with new enterprises. These include likely fluctuations in operating results as the
Company reacts to developments in its market, managing its growth and the entry of
competitors into the market. We will only be able to pay dividends on any shares once
our directors determine that we are financially able to do so. MySureFit Inc. has
incurred a net loss and has had limited revenues generated since inception. There is
no assurance that we will be profitable in the next 3 vears or generate sufficient
revenues to pay dividends to the holders of the shares.

We are an early stage company and have limited revenue and operating history

The Company has a short history, few customers, and effectively no revenue. If you
are investing in this company, it’s because you think that MySureFit is a good idea,
that the team will be able to successfully market, and sell the product or service, that
we can price them right and sell them to enough peoples so that the Company will
succeed. Further, we have never turned a profit and there is no assurance that we will
ever be profitable.

We have existing patents that we might not be able to protect properly

One of the Company's most valuable assets is its intellectual property. The Company's
owns multiple trademarks, copyrights, Internet domain names, and trade secrets. We
believe one of the most valuable components of the Company is our intellectual
property portfolio. Due to the value, competitors may misappropriate or violate the
rights owned by the Company. The Company intends to continue to protect its
intellectual property portfolio from such violations. It is important to note that
unforeseeable costs associated with such practices may invade the capital of the
Company.

We have pending patent approval’s that might be vulnerable

One of the Company's most valuable assets is its intellectual property. The Company's
intellectual property such as patents, trademarks, copyrights, Internet domain names,
and trade secrets may not be registered with the proper authorities. We believe one of
the most valuable components of the Company is our intellectual property portfolio.
Due to the value, competitors may misappropriate or violate the rights owned by the
Company. The Company intends to continue to protect its intellectual property
portfolio from such violations. It is important to note that unforeseeable costs



associated with such practices may invade the capital of the Company due to its
unregistered intellectual property.

Our trademarks, copyrights and other intellectual property could be unenforceable or
ineffective

Intellectual property is a complex field of law in which few things are certain. It is
possible that competitors will be able to design around our intellectual property, find
prior art to invalidate it, or render the patents unenforceable through some other
mechanism. If competitors are able to bypass our trademark and copyright protection
without obtaining a sublicense, it is likely that the Company’s value will be materially
and adversely impacted. This could also impair the Company’s ability to compete In
the marketplace. Moreover, if our trademarks and copyrights are deemed
unenforceable, the Company will almost certainly lose any potential revenue it might
be able to raise by entering into sub-licenses. This would cut off a significant potential
revenue stream for the Company.

The cost of enforcing our trademarks and copyrights could prevent us from enforcing
them

Trademark and copyright litigation has become extremely expensive. Even if we
believe that a competitor is infringing on one or more of our trademarks or copyrights,
we might choose not to file suit because we lack the cash to successfully prosecute a
multi-year litigation with an uncertain outcome; or because we believe that the cost of
enforcing our trademark(s) or copyright(s) outweighs the value of winning the suit in
light of the risks and consequences of losing it; or for some other reason. Choosing not
to enforce our trademark(s) or copyright(s) could have adverse consequences for the
Company, including undermining the credibility of our intellectual property, reducing
our ability to enter into sub-licenses, and weakening our attempts to prevent
competitors from entering the market. As a result, if we are unable to enforce our
trademark(s) or copyright(s) because of the cost of enforcement, vour investment in
the Company could be significantly and adversely affected.

The loss of one or more of our key personnel, or our failure to attract and retain other
highly qualified personnel in the future, could harm our business

To be successful, the Company requires capable people to run its day to day
operations. As the Company grows, it will need to attract and hire additional
employees in sales, marketing, design, development, operations, finance, legal,
human resources and other areas. Depending on the economic environment and the
Company’s performance, we may not be able to locate or attract qualified individuals
for such positions when we need them. We may also make hiring mistakes, which can
be costly in terms of resources spent in recruiting, hiring and investing in the
incorrect individual and in the time delay in locating the right employee fit. If we are
unable to attract, hire and retain the right talent or make too many hiring mistakes, it
is likely our business will suffer from not having the right employees in the right
positions at the right time. This would likely adversely impact the value of your
investment.

We rely on third parties to provide services essential to the success of our business



We rely on third parties to provide a variety of essential business functions for us,
including manufacturing, shipping, accounting, legal work, public relations,
advertising, retailing, and distribution. It is possible that some of these third parties
will fail to perform their services or will perform them in an unacceptable manner. It is
possible that we will experience delays, defects, errors, or other problems with their
work that will materially impact our operations and we may have little or no recourse
to recover damages for these losses. A disruption in these key or other suppliers’
operations could materially and adversely affect our business. As a result, your
investment could be adversely impacted by our reliance on third parties and their
performance.

The Company is vulnerable to hackers and cyber-attacks

As an internet-based business, we may be vulnerable to hackers who may access the
data of our investors and the issuer companies that utilize our platform. Further, any
significant disruption in service on MySureFit Inc. or in its computer systems could
reduce the attractiveness of the platform and result in a loss of investors and
companies interested in using our platform. Further, we rely on a third-party
technology provider to provide some of our back-up technology. Any disruptions of
services or cyber-attacks either on our technology provider or on MySureFit Inc. could
harm our reputation and materially negatively impact our financial condition and
business.

We are an early-stage company generating minimal revenues.

Since we were formed in May 2012, we have had very limited sales. As a result, we do
not have a significant operating history on which you can base an evaluation of our
business and prospects. Our prospects must be considered in light of the risks,
uncertainties, expenses and difficulties frequently encountered by companies in their
early stages of development. We anticipate incurring operating losses through at least
the end of 2020, and there can be no assurance that losses will not continue thereafter.
The principal causes of our losses are likely to be significant costs associated with
marketing and customer acquisition. We may not be successful in accomplishing our
objectives and you may lose your entire investment. The Company has engaged in
limited revenue-producing activities to date and expects to incur substantial losses in
the near future. The Company will likely need additional financing to support its
projected level of operations. No assurance can be given as to the availability of such
additional financing or, if available, the terms upon which it may be obtained. Any
such additional financing may indeed result in the dilution of an Investor’s equity
investment in the Company.

Investments in Small Companies.

MySureFit is a small company entering a highly competitive industry. The Company’s
growth will depend upon the generation of working capital and financial support,
which it may not be able to obtain. The Company will need substantial additional
capital to expand and compete in the marketplace. The Company has limited assets
and a limited operating history, so it may have difficulty securing enough financial
support for which it has an increasing need. Thus, the Company will be subject to the
high risks associated with startup ventures and small businesses. As a small business,



the Company could be more vulnerable to economic downturns and may also
experience substantial variations in operating results with little financial cushion to
sustain any downturn. During periods of economic recession, the operating results of
small companies are often adversely affected. Investment in small businesses
therefore involves a high degree of business and financial risk, which can result in
substantial losses and accordingly should be considered speculative.

Future Need for Additional Funds.

The Company’s ability to conduct its business may be limited by its capital. The
Company may seek additional financing in the future, although there is no assurance
that such funding will be available to the Company, that the terms and conditions of
such funding will be favorable to the Company, or that such additional funding will
not have a material adverse impact on the Company’s investors (including, without
limitation, in an Investor’s equity position in the Company being substantially
diluted), including the Investors.

Best Efforts Offering: Absence of Firm Commitments.

We are making this Offering on a “best efforts” basis. No commitment exists by
anyone to purchase all or any part of the Stock being offered hereby. Therefore, there
is no certainty that any specific number of shares will be sold. In the event that only
the minimum number of shares of Common Stock is sold, there may be additional
risks involved in that the Offering will be closed with a sum that may not be adequate
to implement fully the plans of the Company.

Forward-Looking Information May Prove Inaccurate.

This Offering contains forward-looking statements and information that are based on
management’s beliefs as well as assumptions made by, and information currently
available to, management. When used in this Memorandum, words such as
“anticipate”, “believe”, “estimate”, “expect”, and depending on the context, “will” and
similar expressions are intended to identify forward-looking statements. Such
statements reflect management’s current views with respect to future events and are
subject to certain risks, uncertainties and assumptions, including the specific risk
factors described below. Should one or more of the risks or uncertainties materialize,
or should underlying assumptions prove incorrect, actual results may vary materially
from those anticipated, believed, estimated or expected.

Projections may not be accurate.

Our business plan contains projections. Projections are hypothetical and based upon
present and anticipated factors influencing or that may influence our business. This is
particularly so with regard to a startup company with limited operating history that is
in the early stages of developing technology for use in future products in highly
competitive industries. Assumptions regarding the speed and efficiency with which we
may develop products, the commercial viability of such products and future changes
in sales and expenses are necessarily speculative in nature. In addition, projections do
not and cannot take into account such factors as general economic conditions,
unforeseen changes and developments in available technologies and products, the
entry into our market of significant additional competitors, natural disasters, the



terms and conditions of our future financings, and other risks inherent to our
business. WHILE WE BELIEVE THAT OUR PROJECTIONS REFLECT THE POSSIBLE
FUTURE RESULTS OF OUR OPERATIONS, SUCH RESULTS CANNOT BE
GUARANTEED. YOU SHOULD BE PREPARED FOR THE SUBSTANTIAL ECONOMIC
RISKS INVOLVED IN YOUR INVESTMENT IN THE COMPANY.

Market Data.

The market data and forecasts used in this Memorandum were obtained from
independent sources as well as from research reports prepared for other purposes. The
Company has not independently verified the data obtained from these sources, and
the Company cannot assure prospective Investors of the accuracy or completeness of
the data. Forecasts and other forward-looking information from these sources are
subject to the same qualifications and the additional uncertainties regarding the other
forward-looking statements in this Memorandum.

Dependence on Qualified Personnel, Need for Additional Personnel.

The Company has not entered into employment agreements with any of its key
personnel, except for Christian Ruth. Notwithstanding these employment agreements,
the loss or unavailability of Christian Ruth, or any other employee of, or independent
contractor to, the Company could have a material adverse effect on the operations of
the Company. No assurance can be given that the Company will be able to attract and
retain the qualified personnel and management necessary to be successful.

Conflicts of Interest.

The Company’s Affiliates are permitted to act, and are acting, as the manager of other
limited liability companies, as the general partner of other partnerships, or as a
director of other corporations. The Company’s Affiliates may form and manage
additional limited liability companies or other business entities and Investors will
have no voting or economic rights in any of these entities. The Company’s Affiliates
have existing responsibilities and, in the future, may have additional responsibilities
to provide management and services to a number of other entities. As a result,
conflicts of interest between the Company’s Affiliates and the activities of the
Company may occur from time to time. The principal areas in which conflicts may be
anticipated to occur are as described below. The term “Affiliate” as used in this
Memorandum means (i) any person directly or indirectly controlling, controlled by or
under common control with another person; (ii) a person owning or controlling 10%
or more of the outstanding voting securities of such other person; (iii) any officer,
director or partner of such other person; and if such other person is an officer, director
or partner, any company for which such person acts in any capacity. The term
“person” includes any natural person, corporation, partnership, trust, unincorporated
association or other legal entity. Financial Relationships with Board of Directors and
Management; Interests in Other ActivitiesThe Company’s co-founders, directors, and
personnel may engage for their own account, or for the account of others, in other
business ventures, whether related to the business of the Company or otherwise, and
the Investors will not be entitled to any interest therein solely by reason of any
relationship resulting from purchasing shares of the Company’s Series AA Preferred
Stock. Covenant Capital Holdings, Inc. Christian Ruth, Co-Founder and CEO of the



Company is also the Founder and CEO of Covenant Capital Holdings (“CCH”), an
investment holding company which he started in 2006 and which owns companies in
the software and services sector. Mr. Ruth’s role in CCH is passive and has not sought
new investments since 2015 and Mr. Ruth does not have any commitments at CCH
that create time commitment obligations that conflict with his responsibilities as CEO
of the Company. Mr. Ruth owns 100% of Covenant Capital Holdings. The Company
also reimbursed CCH for the following expenses incurred during 2015 and 2016, which
expenses were incurred for the benefit of the Company: $16,920 for office space
expenses and $12,000 for a shared employee. CentricSource LLC The Company has a
key business relationship with a strategic partner, CentricSource LLC
(“CentricSource™). CentricSource is a majority-owned subsidiary of CCH.
CentricSource provides recruiting services and remote management for the Company’s
remotely located “leased employees”. CentricSource has the capability to quickly
fulfill employee resource needs and can typically identify, evaluate, select, and hire
required resources within two weeks of a request. CentricSource leased employees
provide support for the Company’s software design, software development, and other
operations for various departments of the Company including innovation, product,
platforms, activation, and fulfillment. CentricSource employees are required to
execute customary confidentiality and intellectual property assignment rights to the
Company. On October 1, 2012, the Company entered into an Employee Lease
Agreement with CentricSource, pursuant to which CentricSource agreed to lease
employees to the Company. As part of the consideration given to CentricSource, the
Company agreed to issue shares of the Company’s Common Stock representing 50% of
the then-outstanding stock of the Company. CentricSource also was issued 48,263
shares of Series A Preferred Stock as consideration for services provided between
December 1, 2013 and June 30, 2014. Since July 1, 2014, the Company has paid
CentricSource in cash for its services. The commercial terms of the agreement
between the Company and CentricSource have been approved by the Company’s
Board of Directors. Mr. Ruth abstains from the negotiation of economic terms
between the Company and CentricSource. CentricSource currently provides
approximately 15 leased employees to the Company at an average hourly rate of $26
per hour (“Average Hourly Rate”), which includes all recruiting and management
services provided by CentricSource to the Company. The Company believes the
Average Hourly Rate for its leased employees is approximately 40% less than the full
price equivalent rates of other competitive alternatives. Further, the Average Hourly
Rate offered to the Company is 30% less than CentricSource’s current market rates.

Competition

While management believes that the market for the Company’s products and services
is very large, and that the Company can successfully compete in this market on the
basis of service, products offered and price, the Company’s major competitors are
generally larger and better capitalized with more years of experience and operations
in the business. There can be no assurance that competitors, or potential competitors,
have not, or will not in the future, develop technologies that are competitively
superior to the Company’s technology or that those competitors will not offer
competing technologies at materially lower costs. Competition in the apparel and



accessory distribution industry is diverse, mature and likely cannot be reshaped
singularly by any one force in the industry. Changes tend to be gradual and brought
about by a wave of technology, business and regulatory reforms reshaping the whole
industry. The diversity of landscape ranges from media companies who have their own
rights to content, to operators with their own gatekeeper approach to network
services. The industry is mature in terms of established business model, pricing plans,
profit distributions and how incumbents allow new players to enter the market. This
may delay the Company’s ability to grow quickly or create positive business model,
forcing SelfieStyler to sustain losses over extended periods of time. Additionally,
established and bigger companies that either have an interest in or may move into the
apparel and accessory industry could invest in or create a competing business, which
could sustain losses for an indefinite length of time and utilize the resources of such
established and bigger companies. The Company may not be able to compete with
competitors that have much greater resources.

Acceptance of Business Model.

The MySureFit business model is unproven. As changes tend to be gradual and
brought about by a wave of technology, business and regulatory reforms reshaping the
whole industry, the apparel and accessory industry and customers may be unfamiliar
with and resist the MySureFit business model, which may affect our ability to grow
and generate profits.

Control by Management.

Officers and directors of the Company beneficially own and will continue to
beneficially own after the Offering a majority of the outstanding stock of the Company
and, as a result, Christian Ruth will generally control the outcome of all matters
submitted to stockholders of the Company. Christian Ruth, co-founder of the
Company, represents one member of the Board of Directors. While he does not
constitute a majority of the Board of Directors, he has significant power to influence
the Company’s management and policies, including decisions relating to fundamental
corporate transactions.

Prohibition on Bad Actors.

This Offering is intended to be made in compliance with Regulation CF of
promulgated under the Securities Act. Regulation CF offerings include a prohibition
on the participation of certain “bad actors.” In the event that a statutory “bad actor”
participates in the Offering, the Company may lose its exemption from registration of
the Shares. Pursuant to Regulation CF, certain events that would otherwise have
designated an Offering participant as a “bad actor” but which occurred prior to the
effective date of Regulation CF, are required to be disclosed to all potential Investors.
An Investor that will own Shares representing 20% or more of all outstanding shares
of the Company’s capital stock may be subject to the foregoing “bad actor” rule and be
required to make appropriate representations to the Company.

llliguid Nature of Investment.
Prospective Investors should be fully aware of the long-term nature of an investment
in this offering. The Common Stock will be not registered under the Securities Act,



and it is offered pursuant to an exemption from registration with respect to sales not
involving a public offering. Such exemption depends, in part, upon the investment
intent of the Investors, who will be required to represent in writing that they are
purchasing the Common Stock for their own account, for long-term investment and
not with a view toward resale or distribution. There currently exists no public market
for the resale of the Common Stock and none is expected to develop. Therefore,
investment in the Common Stock is suitable only for persons with sufficient liquidity
to manage their foreseeable financial responsibilities without use of the invested
funds for an indefinite period of time. Liquidity through sale or merger of our
Company may not be feasible in a timely manner. In addition, the Common Stock is
subject to the Company’s Bylaws that will limit your ability to sell or otherwise
transfer the Common Stock. Consequently, vou may not be able to liquidate your
investment. The inability to liquidate your investment due to the lack of a liquid
trading market could result in the loss of vour entire investment.

There is no public market for, and you may be unable to sell, the Shares. We can
provide no assurance that the value of the Shares will increase; in fact, it may decrease
significantly.

There is no assurance that there will be a ready market for the Shares at the time our
Board of Directors decides our Company should be sold. The value of the Shares may
fluctuate due to changes in economic conditions or due to other risks, many of which
are beyond our control. There can therefore be no assurance that the Shares will
increase in value.

An investment in the Securities may have adverse tax consequences for some
investors.

Each prospective Investor should consult his, her or its own tax advisor concerning
the impact that an investment in the Common Stock may have on such prospective
Investor’s federal income tax liability and the application of state and local income
and other tax laws thereto.

Our products may not reach the anticipated target market or sales volume expected.
Qur sales success will in part be dependent upon the acceptance by users and
consumers of our shopping platform and the use of our technology. In addition, while
we believe no direct competitors offer the same quality of products to our target
markets using our deployment strategy, we cannot control direct future competition.
In fact, we anticipate that if we are successful with our strategy, our competition will
likely adapt and follow our lead. Problems in any of these areas can cause our business
to be unprofitable.

Our distribution rights could be Iimited.

While the Company currently has distribution rights with approximately 250 leading
global fashion brands, we cannot guarantee that we will be able to expand or maintain
such rights for any period of time in the future. We could lose all or a portion of those
rights, which would impede our ability to sell apparel and accessories and to attract
customers to use our platform. In addition, these commitments do not necessarily
provide the Company with access to all products produced by a particular fashion



brand

Privacy Concerns.

The MySureFit platform enables users, among other things and as further described in
this Memorandum, to shop and see how apparel and accessories available on the
platform would fit them. In order to use the platform, users must upload a picture of
themselves in underwear to the MySureFit app in order to enable the platform to
accurately obtain such user’s measurements and accurately show how different
apparel would fit such user. Some prospective users may have privacy concerns and
prefer not to have such pictures taken of them or uploaded to the MySureFit app,
which could substantially limit our success with prospective users and adversely affect
our revenues and growth. If the Company were hacked and pictures of our users were
stolen, we could face materially adverse consequences that could significantly and
negatively impact the Company’s growth and revenues.

There is no assurance that yvou will receive cash distributions, which means you could
receive little or no return on your investment.

Distributions are pavable at the sole discretion of our Board of Directors, subject to

the provisions of General Corporation Law and the Restated Certificate and potentially
the requirements of our creditors. We do not know the amount of cash that we will
generate, if any, from sales and other operations. Cash distributions are not assured,
and we may never be in a position to make distributions. Our Board of Directors may
elect to retain future profits to provide for operational financing, debt retirement, and
possible business expansion. This means that yvou may receive little or no return on
your investment.

Large Operating Capital Requirements.

The apparel and accessory distribution industry is rife with failed startup companies
that start with a good design and may not receive subsequent, growth-stage capital
infusion. Due to the operating capital needs to scale the Company’s operations, the
business may not grow to the critical mass it needs in order to generate meaningful
revenues and/or become profitable. If the Company becomes a niche market supplier
of products and services, such will negatively affect the outcome of the Company’s
business plan.

Market Development for Virtual Apparel and Accessory Offerings.

MySureFit has a business plan that combines value-added services with already
mature, diverse and competitive offerings. If the market for virtual apparel and
accessory distribution develops at a slow pace, it could allow competitors and other
industry suppliers to quickly develop similar solutions of their own. A slow market
growth could negatively affect the Company’s business plan. Product Performance. If
the Company’s product fails to perform properly, the Company’s reputation will be
harmed, and the Company could be subject to warranty or other liability claims and
substantial economic losses. The software used in the Company’s application suite is
inherently complex and may contain material defects or errors. Interactions between
the Company’s product and any new release of core software by mobile handset
manufacturers may require extensive testing and, at times, field updates. Any defects



in product functionality or that cause interruptions in the availability of the
Company’s application suite could result, among other effects, in: » lost or delayed
market acceptance and sales; » breach of warranty claims; « sales credits or refunds to
our customers; » loss of customers; » diversion of development and customer services
resources; and « injury to the Company’s reputation. The costs incurred in correcting
any material defects or errors may be substantial and could adversely affect the
Company’s operating results. Currently the Company has no insurance to cover such
occurrence. In the event the Company could obtain such insurance, the Company’s
insurance may be inadequate to cover said occurrence or may not be available on
acceptable terms, or at all. In addition, said insurance policy may not cover any claim
against the Company for loss of data or other indirect or consequential damages and
defending a suit, regardless of its merit, could be costly and divert management’s
attention.

Inability fto Support Product Enhancements.

Even assuming a successful release of the Company’s products to the marketplace,
competition may require the Company to add product enhancements that are beyond
the scope of initial design and capital considerations. The Company’s ability to attract
customers and establish revenue stream and retain customers will depend in large part
on its ability to enhance and improve the Company’s existing products and introduce
new features. The success of any enhancement or new product depends on several
factors, including timely completion, introduction and market acceptance. If the
Company fails to follow through with product enhancements, the Company may lose
the value and capital spent in building the Company’s infrastructure.

Intellectual Property and Legal Issues.

Any failure to protect the Company’s intellectual property rights will impair its ability
to protect its proprietary technology and its brand. The Company’s success and ability
to compete depend in part upon the Company’s intellectual property. The Company
primarily relies on patent, copyright, trade secret and trademark laws, trade secret
protection and confidentiality or license agreements with the Company’s employees,
customers, partners and others to protect its intellectual property rights. However, the
steps it takes to protect its intellectual property rights may be inadequate In order to
protect the Company’s intellectual property rights, it may be required to spend
significant resources to monitor and protect such rights. Litigation brought to protect
and enforce the Company’s intellectual property rights could be costly, time-
consuming and distracting to management and could result in the impairment or loss
of portions of the Company’s intellectual property. Furthermore, the Company’s
efforts to enforce its intellectual property rights may be met with defenses,
counterclaims and countersuits attacking the validity and enforceability of the
Company’s intellectual property rights. Additionally, the Company's products and
services may inadvertently infringe on a third party’s intellectual property, which
could force the Company, among other things, to cease using such intellectual
property or to attempt to license it potentially at a significant cost. The Company’s
failure to secure, protect and enforce its intellectual property rights could seriously
harm the Company’s brand and adversely impact its business.



We may be unable to protect our intellectual property.

We have sought limited intellectual property protection. As of March 2020, we have
multiple related pending patent applications including three U.S. non-provisional
utility patent applications (two of which were issued on: February 2018 and October
2019), one U.S. provisional utility patent application and one PCT international
application as well as three pending trademark applications including one trademark
application for which a suspension of examination has been requested due to
potentially conflicting marks. If we fail to protect our intellectual property and
proprietary technology with respect to our significant current or proposed products,
our competitive position could suffer, which could have a material adverse effect on
our business, operating results, financial condition and future growth prospects.

The amount raised in this offering may include investments from officers and
directors of the company or their inmediate family members.

Once the total amount of funds raised in this offering exceeds the minimum funding
goal, officers and directors (and immediate family members) of the company may
make investments in this offering. Any such investments will be included in the raised
amount reflected on the campaign page.



Ownership and Capital Structure; Rights of the Securities

Ownership

The following table sets forth information regarding beneficial ownership of the
company’s holders of 20% or more of any class of voting securities as of the date of
this Offering Statement filing.

Number of of
Stockholder Name Securities Securiﬁ t&"I ed Percentage
Owned
Christian Ruth 433,488 Common Stock
Preferred Stock
Christian Ruth 678,543 .
e : - Series A 39.0%
Pref k
Christian Ruth 1,201,452 IGICHEA Stoc
- Series AA
The Teresa Fishbeck Trust (Teresa
. . . 22,528 Common Stock
Fishbeck 100% Primary Beneficiary)
The Teresa Fishbeck Trust (Teresa Preferred Stock
7244 25.
Fishbeck 100% Primary Beneficiary) 460 - Series A 9:3%
The Teresa Fishbeck Trust (Teresa 756.698 Preferred Stock
Fishbeck 100% Primary Beneficiary) : - Series AA
Covenant Capital Holdings (Christian = Preferred Stock
133,157 .
Ruth owns 100%) - Series A L6%
Covenant Capital Holdings (Christian 137 034 Preferred Stock |
Ruth owns 100%) ' - Series AA
CentricSource LLC (Covenant Capital
: 29,215 Common Stock
Holdings owns 100%)
CentTiESnurce LLC (Covenant Capital 13,002 Prefezrred Stock 2.79%
Holdings owns 100%) - Series A
CentricSource LLC (Covenant Capital 117761 Preferred Stock
Holdings owns 100%) ’ - Series AA

The Company's Securities

The Company has authorized Common Stock, Preferred Stock - Series A, and Preferred
Stock - Series AA. As part of the Regulation Crowdfunding raise, the Company will be
offering up to 84,718 of Common Stock.

Common Stock
The amount of security authorized is 20,000,000 with a total of 892,809 outstanding.
Voting Rights

One vote per each share of stock.



Material Rights

- Voting Proxy. Each Subscriber shall appoint the Chief Executive Officer of the
Company (the “CEQ”), or his or her successor, as the Subscriber’s true and lawful
proxy and attorney, with the power to act alone and with full power of substitution, to,
consistent with this instrument and on behalf of the Subscriber, (i) vote all Securities,
(ii) give and receive notices and communications, (iil) execute any instrument or
document that the CEO determines is necessary or appropriate in the exercise of its
authority under this instrument, and (iv) take all actions necessary or appropriate in
the judgment of the CEO for the accomplishment of the foregoing. The proxy and
power granted by the Subscriber pursuant to this Section are coupled with an interest.
Such proxy and power will be irrevocable. The proxy and power, so long as the
Subscriber is an individual, will survive the death, incompetency and disability of the
Subscriber and, so long as the Subscriber is an entity, will survive the merger or
reorganization of the Subscriber or any other entity holding the Securities. However,
the Proxy will terminate upon the closing of a firm-commitment underwritten public
offering pursuant to an effective registration statement under the Securities Act of
1933 covering the offer and sale of Common Stock or the effectiveness of a
registration statement under the Securities Exchange Act of 1934 covering the
Common Stock.

- Dividend Rights: Dividends shall be paid equal to any dividends paid to common
share shareholders on a per share basis.

Preferred Stock - Series A

The amount of security authorized is 1,750,000 with a total of 1,694,290 outstanding.
Voting Rights

One vote per share
Material Rights

- Preferred Shareholders are treated as a single class: "Preferred Stock".

- Dividend Rights: Dividends shall be paid equal to any dividends paid to common
share shareholders on a per share basis.

- Liquidation Preference - In the event of a sale or liquidation of the Company that is
below the per share price paid for by any Preferred Shareholders (Series A Price = $5.18
per share ), then the Preferred Shareholders shall be receive ratable distribution of
such price paid for the Company. All Preferred Shareholders participate as one class
for purposes of determining ratable distribution until full repayment of all Preferred
Shares is made. Series AA Preferred is not a separate class from Series A Preferred and
Series AA Preferred does not have liquidiation preference over Series A Preferred.
They are the same class "Preferred” and the only distinction between Series A and
Series AA is the price that was paid for the Preferred Shares.



Preferred Stock - Series AA

The amount of security authorized is 5,750,000 with a total of 3,351,903 outstanding.
Voting Rights

One vote per share
Material Rights

- Preferred Shareholders are treated as a single class: "Preferred Stock".

- Dividend Rights: Dividends shall be paid equal to any dividends paid to common
share shareholders on a per share basis.

- Liguidation Preference - In the event of a sale or liquidation of the Company that is
below the per share price paid for by any Preferred Shareholders (Series AA Price =
$7.59 per share), then the Preferred Shareholders shall be receive ratable distribution
of such price paid for the Company. All Preferred Shareholders participate as one class
for purposes of determining ratable distribution until full repayment of all Preferred
Shares is made. Series AA Preferred is not a separate class from Series A Preferred and
Series AA Preferred does not have liquidiation preference over Series A Preferred.
They are the same class "Preferred” and the only distinction between Series A and
Series AA is the price that was paid for the Preferred Shares.

What it means to be a minority holder

As a minority holder of Common Stock of this offering, you have granted your votes
by proxy to the CEO of the Company. Even if you were to receive control of your
voting rights, as a minority holder, you will have limited rights in regards to the
corporate actions of the company, including additional issuances of securities,
company repurchases of securities, a sale of the company or its significant assets, or
company transactions with related parties. Further, investors in this offering may
have rights less than those of other investors, and will have limited influence on the
corporate actions of the company.

Dilution

Investors should understand the potential for dilution. The investor’s stake in a
company could be diluted due to the company issuing additional shares. In other
words, when the company issues more shares, the percentage of the company that you
own will go down, even though the value of the company may go up. You will own a
smaller piece of a larger company. This increase in number of shares outstanding
could result from a stock offering (such as an initial public offering, another
crowdfunding round, a venture capital round, angel investment), employees
exercising stock options, or by conversion of certain instruments (e.g. convertible
bonds, preferred shares or warrants) into stock.

If the company decides to issue more shares, an investor could experience value



dilution, with each share being worth less than before, and control dilution, with the
total percentage an investor owns being less than before. There may also be earnings
dilution, with a reduction in the amount earned per share (though this typically occurs
only if the company offers dividends, and most early stage companies are unlikely to
offer dividends, preferring to invest any earnings into the company).

Transferability of securities

For a year, the securities can only be resold:
® [nan IPO;
e To the company;
e To an accredited investor; and

e To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

Recent Offerings of Securities

We have made the following issuances of securities within the last three years:

e Name: Common Stock
Type of security sold: Equity
Final amount sold: $603,216.00
Number of Securities Sold: 892,809
Use of proceeds: Research and development
Date: June 30, 2014
Offering exemption relied upon: Section 4(a)(2)

e Name: Preferred Stock
Type of security sold: Equity
Final amount sold: $32,660,988.00
Number of Securities Sold: 5,046,193
Use of proceeds: General company operations, R&D and test marketing

Date: March 15, 2015
Offering exemption relied upon: 506(b)

Financial Condition and Results of Operations

Financial Condition

You should read the following discussion and analysis of our financial condition and
results of our operations together with our financial statements and related notes



appearing at the end of this Offering Memorandum. This discussion contains forward-
looking statements reflecting our current expectations that involve risks and
uncertainties. Actual results and the timing of events may differ materially from those
contained in these forward-looking statements due to a number of factors, including
those discussed in the section entitled “Risk Factors” and elsewhere in this Offering
Memorandum.

Results of Operations

Circumstances which led to the performance of financial statements:

Results of Operations

The following discussion of our results of operations for the years ended December 31,
2019 and 2020, is based on our consolidated financial statements which have been

reviewed by a third-party accounting and auditing firm.
Sales

Sales for fiscal years 2020 and 2019 were $82,168 and $127,482, respectively, as the
company was primarily in technology platform development mode. The sales in both
years were generated during market testing for purposes of determining the optimal
user and customer experience.

The Company also experienced some higher than expected virality during one of its
market tests in Q42019 which drove higher than expected sales in 2019.

It is important to note, that the Company had gross orders, before applying any
promotional discounts of more than $500,000 for the combined years 2019 and 2020.

Cost of Sales

Cost of sales for fiscal years 2020 and 2019 were $282,228 and $484,601, respectively.
The primary drivers for cost of sales were order promotions used to acquire new beta
customers and higher than expected virality during Q42019 market testing.

Gross Profit (Loss)

Gross profit loss for fiscal years 2020 and 2019 were $200,060 and $357,119,
respectively. The primary drivers for cost of sales exceeding sales were order
promotions used to acquire new beta customers and higher than expected virality
during Q42019 market testing.

Operating Expenses

Total operating expenses for 2020 were $5,071,456 down 7.5% from 2019’s $5,488,556.
This was due to a combination of factors including the Company's decision to reduce
expenses during the covid-19 pandemic and technology platform development
achievements that increased operational efficiency.



Technology Platform Development

Technology platform development expenses for 2020 and 2019 were $4,133,521 and
$4,813,159, respectively, reflecting an overall reduction of 14%. This was due to a
combination of factors including the Company's decision to reduce expenses during
the covid-19 pandemic and technology platform development achievements that
increased performance and efficiency while also reducing costs.

Marketing

Marketing expenses for 2020 and 2019 were $222,121 and $221,329, respectively.
Marketing expenses include various direct marketing activities associated with
customer targeting and indirect marketing activities associated with increasing brand
awareness.

It is important to note, that as a result of the company launching both its men's
feature and its licensable brand retailer plug-in, the Company rebranded itself from
"SelfieStyler” to "MySureFit" for increased marketing and commercialization
flexibility.

General & Administrative

General and administrative expenses for 2020 and 2019 were 637,787 and 405,719,
respectively, and included the addition of a Chief Financial Officer in 2020. General
and administrative expenses also include management compensation, rent, utilities,
travel, and conference expenses.

[t is important to note that the senior management of the Company is highly
committed to the long-term success of the Company and is largely compensated
through equity issuance instead of cash compensation. More than 75% of
management's compensation is equity-based and such equity is issued at the same
terms as the Company's investors.

Net Income (loss)
Net loss for 2020 and 2019 were $5,273,604 and $5,845,666, respectively.
Historical results and cash flows:

The Company is currently in the growth stage. We are of the opinion the historical
cash flows will not be indicative of the revenue and cash flows expected for the future
because we have recently launched the newest version of our technology platform and
have done limited marketing to date to acquire customers.

Past cash was primarily generated through limited sales and largely through equity
investments; Our goal is to obtain 15M users by 2023 which should achieve $250M in
gross sales. Historical cashflows are not indicative of future revenue and cashflows
which we believe will grow rapidly with the funds raised to fully support our



marketing plan.

Liquidity and Capital Resources

What capital resources are currently available to the Company? (Cash on hand,
existing lines of credit, shareholder loans, etc...)

As of February 2022, the Company has capital resources available in the form of an
equity convertible line of credit of $5.0M from Robert Sheahan, Ronald Fishbeck, and
Christian Ruth and related entities, MySureFit's largest shareholders.

We currently have $50,000 cash on hand and this amount is replenished by the
Company's Board of Directors.

How do the funds of this campaign factor into your financial resources? (Are these
funds critical to your company operations? Or do you have other funds or capital
resources available?)

We currently have $50,000 cash on hand and this amount is replenished by the
Company's Board of Directors.We believe the funds of this campaign are not critical to
our company operations. These funds are being raised to support our 2022 marketing
campaign and customer growth.

We have other funds and capital resources available for operations in addition to the
funds from this Regulation Crowdfunding campaign.

As of February 2022, the Company has capital resources available in the form of an
equity convertible line of credit of $5.0M from Robert Sheahan, Ronald Fishbeck, and
Christian Ruth and related entities, MySureFit's largest shareholders.

Are the funds from this campaign necessary to the viability of the company? (Of the

total funds that your company has, how much of that will be made up of funds raised
from the crowdfunding campaign?)

We believe the funds from this campaign are not necessary to the viability of the
Company. Of the total funds that our Company has, 30% will be made up of funds
raised from the crowdfunding campaign, if it raises its maximum funding goal.

How long will you be able to operate the company if you raise your minimum? What
expenses is this estimate based on?

The Company has enough operating resources and from its current shareholders to
fund operations for 2-3 years. Our burn rate can be adjusted based on available
capital.



The funds from the campaign will be used to fund the marketing campaign and
customer growth. As we exit the R&D phase and launch the marketing campaign, we
expect that cash from sales will fund the company. In addition, we believe that by
reaching additional strategic milestones, we will have additional investor demand in
the future.

How long will you be able to operate the company if you raise your maximum funding
goal?

The Company has enough operating resources and from its current shareholders to
fund operations for 2-3 years. Our burn rate can be adjusted based on available
capital.

The funds from the campaign will be used to fund the marketing campaign and
customer growth. If we can reach our maximum, we plan to accelerate market
penetration. In addition, we believe that by reaching additional strategic milestones,
we will have additional investor demand in the future.

Are there any additional future sources of capital available to your company?
(Required capital contributions, lines of credit, contemplated future capital raises,
etc...)

The company hopes to raise up to $5M total from the StartEngine CF once we
complete the initial raise and have audited financials. Our goal is to perform a Series
A+ offering in early 2023. The company will continue to have access to capital
contributions and equity investment from current shareholders and currently has
commitments from its principal investors for up to $2M in currently available funds.

Indebtedness

The Company does not have any material terms of indebtedness.

Related Party Transactions

¢ Name of Entity: CentricSource LLC
Names of 20% owners: Covenant Capital Holdings and Christian Ruth
Relationship to Company: Vendor. CentricSource provides software design,
development and support services to MySureFit Inc.
Nature / amount of interest in the transaction: CentricSource LLC is an
outsourced software design, development and support company that provides
exclusively-dedicated resources to the Company. CentricSource billing rates are
below market rate which benefits the Company. Both the rates and employee
performance are managed by MySureFit Inc. executives and managers. Christian
Ruth does not manage any of the employees.



Material Terms: CentricSource bills the Company on a monthly basis for
services.

Valuation

Pre-Money Valuation: $75,009,595.26
Valuation Details:

The board of directors determined the valuation based on the following factors:

Large Market, Big Problem, and Patented Solution

- Market size: $1.2 trillion forecasted by 2025
- Market need: eCommerce return rates are estimated at up to 40%
- Platform validation: customers, 90% return rate reduction

- Commission agreements that can generate revenue from approximately 180 brand
retailers with additional brand retailers expected

- Platform enables multiple revenue channels from both consumers and brand
retailers

- Patents issued and additional patents pending

- Experienced management team - over 150 years of combined experience in
technology and fashion retail

- Operational efficiency for long-term profitability and cash flow

- The average cash compensation for our team members is less than $25 per hour -
including benefits. They also receive equity which we believe maximizes their
alignment with our customers and investors.

Valuation Considerations

Comparable Companies and Replacement Cost for Strategic Acquirors

We believe that there is no other company on the planet that can deliver our vast
capabilities to the broadest base of consumers or brand retailers:

For example, TrueFit which we believe relies on less accurate consumer “self-
reported” measurements as a key component of its sizing solution does not have any
customer digital visualization capability. MySureFit uses proprietary and universal
sizing technology with 99% measurement accuracy and provides scalable visualization
s0 customers can mix and match across hundreds of brands. TrueFit has raised $157



million and we believe that it has a multi-hundred-million dollar valuation.

Importantly, TrueFit is a b2b licensing provider to brand retailers and does not
generate any revenue from consumers. Unlike TrueFit, MySureFit's ambidextrous
technology platforms can generate from brand retailers, consumers, and marketers.
We believe that there are complements and synergies between multiple revenue
channels that can result in exponentially faster growth than a conventional b2b
licensing model that is restricted to a single revenue channel. We believe that as a
result of our higher revenue potential and higher revenue potential growth, we would
receive a higher valuation multiple in the future.

In addition, we believe that we are more operationally efficient than our existing or
potential competitors with much lower operating costs and as a result, we believe that
we can reach cash break-even and profitability more quickly than other potential
competitors.

Replacement cost of our technology, patents, and capability compared to the market
and "competitors’.

We believe that MySureFit is the only ambidextrous platform on the planet and our
platform lets us generate revenue from both consumers, brand retailers, and
marketers with multiple revenue streams available.

We are in the very early days of commercial penetration with consumers, but we
believe that with significant investment for marketing, we could reach a multi-billion
dollar valuation in the long term. Our platform is 100% digital and allows for rapid
scale, flexibility, and multiple and complementary revenue channels.

We believe that there are several potential strategic acquirers for MySureFit including
brand retailers, online market places and technology companies. In addition, we have
a cash operating cost per head that is less than $25 per hour which we believe is
significantly lower than both our competitors and potential acquirers. Given the
combination of our investment to date, intellectual property, proprietary knowledge,
and our operating efficiency, we believe that it would require another company to
invest approximately $100 million to create our capabilities.

This valuation was calculated internally without the use of any formal third-party
evaluation.

The pre-money valuation has been calculated on a fully diluted basis. In making this
calculation, we have assumed:

(1) all preferred stock is converted to common stock;
(ii) all outstanding options and warrants are exercised; and
(iii) any shares reserved for issuance under a stock plan are issued.

In making this calculation we have not assumed that any other securities with a right




to acquire shares are exercised.

Use of Proceeds

If we raise the Target Offering Amount of $9,990.33 we plan to use these proceeds as
follows:

e StartEngine Platform Fees
3.5%

e Marketing

96.5%

Our marketing strategy is to increase awareness and communicate the specific
benefits of MySureFit - The Smart Fitting Room - to both consumers and brand
retailers. We plan on marketing through multiple, complementary marketing
channels and we are able to measure ROI for each channel.

If we raise the over allotment amount of $1,069,988.34, we plan to use these proceeds
as follows:

e StartEngine Platform Fees
3.5%

e Marketing
61.5%
Our marketing strategy is to increase awareness and communicate the specific
benefits of MySureFit - The Smart Fitting Room - to both consumers and brand
retailers. We plan on marketing through multiple, complementary marketing
channels and we are able to measure ROI for each channel.

e Research & Development
27.0%
To maintain long-term competitive differentiation from competitors, we will
continue to invest in appropriate research and development to identify,
evaluate, develop and integrate best-in class technologies and capabilities so
that MySureFit is firmly established as the leading global technology platform
for consumers and brand retailers.

o Operations
8.0%
MySureFit's operational model is cutting edge and features leading strategies for
aligning cultural development, research, product development, marketing
integration and client service. We are efficient and these proceeds will be used to

facilitate platform operations.

The Company may change the intended use of proceeds if our officers believe it is in
the best interests of the company.



Regulatory Information

Disqualification

No disqualifying event has been recorded in respect to the company or its officers or
directors.

Compliance Failure

The company has not previously failed to comply with the requirements of Regulation
Crowdfunding.

Ongoing Reporting

The Company will file a report electronically with the SEC annually and post the
report on its website no later than April 30 (120 days after Fiscal Year End). Once
posted, the annual report may be found on the Company’s website at
www.mysurefit.com (https:/mysurefit.com/investors).

The Company must continue to comply with the ongoing reporting requirements
until:

(1) it is required to file reports under Section 13(a) or Section 15(d) of the Exchange
Act;

(2) it has filed at least one (1) annual report pursuant to Regulation Crowdfunding and

has fewer than three hundred (300) holders of record and has total assets that do not
exceed $10,000,000;

(3) it has filed at least three (3) annual reports pursuant to Regulation Crowdfunding;

(4) it or another party repurchases all of the securities issued in reliance on Section
4(a)(6) of the Securities Act, including any payment in full of debt securities or any
complete redemption of redeemable securities; or

(5) it liquidates or dissolves its business in accordance with state law.

Updates

Updates on the status of this Offering may be found at:
www.startengine.com/mysurefit

Investing Process

See Exhibit E to the Offering Statement of which this Offering Memorandum forms a
part.



EXHIBIT B TO FORM C
FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR MySureFit Inc.

[See attached]
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INDEPENDENT ACCOUNTANTS" REVIEW REPORT

Ta the Board of Directors
MySureFit, Inc.

P 509-624-9223
TF 1-&7 /-2bd-0485
mail@fruci,com

wawfruci,com

ASSOCIATES  Milwaukee, Wi
A Professional Servica Corporaton
Snes 1938 We have reviewed the accompanying financial statements of MySureFit, Inc. (a Delaware corporation)

which comprise the balance sheets as of December 31, 2020 and 2019, and the related statements of
income, stockholders” equity (deficit), and cash flows for each of the years then ended, and the related
notes to the financial statements. A review includes primarily applying analytical procedures to
management's financial data and making inguiries of management. A review is substantially less in
scope than an audit, the objective of which is the expression of an opinion regarding the financial
statements as a whole. Accordingly, we do not express such an opinion.

Members of: Management’s Responsibility for the Financial Statements

WSLPA

Slrﬂﬂ Management is responsible for the preparation and fair presentation of the financial statements in
accordance with accounting principles generally accepted in the United States of America; this includes the
design, implementation, and maintenance of internal control relevant to the preparation and fair
presentation of financial statements that are free from material misstatement whether due to fraud or

802 Merth eATor.

Washingtan

Ef:z::—l“ Substantial Doubt About the Company’s Ability to Continue as a Going Concern

Washingtan

Ga210-2163

The accompanying financial statements have been prepared assuming that the Company will continue as a
going concern. As discussed in Note 2 to the financial statements, the Company has suffered recurring losses
from operations, has significant operating cash flow deficits, and has disclosed that substantial doubt exists
about the Company's ability to continue as a going concern. Management's evaluation of the events and
conditions and management’s plans regarding these matters are also described in Note 2. The financial
statements do not include any adjustments that might result from the outcome of this uncertainty. Our
conclusion is not modified with respect to this matter,

Accountants’ Responsibility

Our responsibility is to conduct the review engagement accordance with Statements on Standards for
Accounting and Review Services promulgated by the Accounting and Review Services Committee of the
American Institute of Certified Public Accountants. Those standards require us to perform procedures to
obtain limited assurance as a basis for reporting whether we are aware of any material modifications that
should be made to the financial statements for them to be in accordance with accounting principles
generally accepted in the United States of America. We believe that the results of our procedures provide
a reasonable basis for our conclusion.

Accountants’ Conclusion

Based on our review, we are not aware of any material modifications that should be made to the
accompanying financial statements in order for them to be in accordance with accounting principles
generally accepted in the United States of America.

Fruci  {ssocials T 7ec

Spokane, Washington
January 28, 2022



MYSUREFIT, INC.
BALANCE SHEETS

December 31, 2020 and 2019 (unaudited)

Assets
2020 2019

Current assets

Cash and cash equivalents 5 11,559 105,663

Inventory, net - B8,655
Total current assets 11,559 194,318
Property and equipment

Computer and equipment 53,854 53,854

Furniture 22,000 22,000

Total property and equipment 75,854 75,854

Accumulated depreciation (54,703) (43,721)
Property and equipment, net 21,151 32,133
Total assets S 32,710 226,451

Liabilities and Stockholders' Equity (Deficit)
2020 2019

Current liabilities

Accounts payable S 88,612 1,398,123

Accrued expenses 28,084 289,628

SAFE Liability 15,618,467 9,636,575
Total current liabilities 15,735,163 11,324,326
PPP Loan, noncurrent 276,300 -
Total liabilities 16,011,463 11,324,326
Stockholders' equity (deficit)

Common stock, $0.0001 par value, 20,000,000 shares authorized:;

871,669 and 781,320 issued and outstanding, respectively. 87 78
Preferred stock, 50.0001 par value, 7,500,000 shares authorized;

2,244.023 and 2,214,379 issued and outstanding, respective 224 221
Additional paid-in capital 13,179,684 12,786,970
Retained earnings (29,158,748) (23,885,144)

Total stockholders' equity (deficit) (15,978,753) (11,097 ,875)
Total liabilities and stockholders’ equity (deficit) 5 32,710 226,451

See independent accountants’ review report and accompanying notes to the financial statements.
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MYSUREFIT, INC.
STATEMENTS OF OPERATIONS

Years Ended December 31, 2020 and 2019 (unaudited)

Sales
Cost of sales

Gross profit

Operating expenses
Technology platform development
General & administrative
Marketing
Professional fees
Depreciation

Total operating expenses

Operating loss

Other income (expenses)
Interest expense

Interest income

Net loss

See independent accountants’ review report and accompanying notes to the financial statements.
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2020 2019

82,168 & 127,482
282,228 484,601
(200,060) (357,119)
4,133,521 4,813,159
637,787 405,719
222,121 221,329
67,046 36,263
10,982 12,086
5,071,456 5,488,556
(5,271,516) (5,845,675)

(2,005) -
7 )
(5,273,604) 5 (5,845,666)




MYSUREFIT, INC.

STATEMENTS OF STOCKHOLDERS' EQUITY (DEFICIT)

Years Ended December 31, 2020 and 2019 (unaudited)

Balance, December 31, 2018

Common shares [ssued to employees & consultan

Preferred shares issued for cash
Met income {loss)

Balance, December 31, 2019

Common shares issued to employees & consultan

Preferred shares issued for cash
Offering costs - Series Ab
Met income {loss)

Balance, December 31, 2020

Preferred Stock Commaon Stock
Additional
Shares Shares Amount Paid-In Capital Retained Earnings Total

2,144 552 214 673,887 5 67 5 12,161,560 5 (18035478) 5  (548772386)
. - 107,433 11 95,017 - 95,028
69,828 7 - 529,993 - 230,000

- - (5,845 666) {5,845 666)

2,214,380 221 781,320 78 12,786,970 (23,885,144) {11,097 874)
- - 90,349 9 182,670 - 182 679
29,644 3 225,044 225,047

- (15,000} - {15,000]

- - - (5,273,604} {5,273,604)

2,244,024 224 871,669 &7 13,179,684 (29,158,748) & (15978752}

See independent accountants’ review report and accompanying notes to the financial statements.
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MYSUREFIT, INC.
STATEMENTS OF CASH FLOWS

Years Ended December 31, 2020 and 2019 (unaudited)

Cash flows from operating activities
Met income
Adjustments to reconcile net income to net cash
provided by (used in) operating activities:
Depreciation
Stock compensation
(Increase) decrease in assets:
Inventory
Increase (decrease) in liabilities:
Accounts payable
Accrued expenses
Other liabilities

Net cash provided by (used in) operating activities

Cash flows from investing activities
Purchase of property and equipment

Met cash provided by (used in) investing activities

Cash flows from financing activities
Comman shares issued for cash
Proceeds under SAFE notes, net
Preferred shares issued for cash
Proceeds from notes payable

Net cash provided by financing activities

Net increase (decrease) in cash and cash equivalents
Cash and cash equivalents at beginning of year

Cash and cash equivalents at end of year

MNoncash financing activity
Accounts payable transferred to SAFE liability

Supplemental Disclosure
Interest paid
Taxes paid

2020 2019
$ (5,273,604) S (5,845,666)
10,982 12,086
152,704 )
88,655 37,607
1,738,050 1,398,123
(261,544) 256,283
(3,544,757) (4,141,567)
29,976 95,028
2,919,333 3,617,463
225,044 530,000
276,300 -
3,450,653 4,242,491
(94,104) 100,924
105,663 4,739
$ 11,559 5 105,663
S 3,047,559 S -
5 - S -
s - 5 -

See independent accountants’ review report and accompanying notes to the financial statements.



Note 1 = Nature of Business and Summary of Significant Accounting Policies

This summary of significant accounting policies of MySureFit, Inc. (“MSF" or “the Company”) is presented to assist in
understanding the Company’s financial statements. The financial statements and notes are representations of the
Company’s management who is responsible for their integrity and objectivity.

Business activities
MySureFit, Inc. was formed in 2012 as a corporation under the laws of the State of Delaware and is headquartered in
Mikwaukee, WI under the original name of Ginman Group, Inc. In August 2013, the Company changed its name to
SelfieStyler, Inc. and again in August 2021 the Company changed its name to MySureFit, Inc.

The Company provides technological solutions to assist consumers in finding the perfect fitting clothing before making
online purchases, helping to reduce global inventory, packaging and shipping waste.

Basis of presentation
The accompanying financial statements have been prepared in accordance with accounting principles generally accepted
in the United States of America ("GAAP"). In the opinion of management, all adjustments considered necessary for a fair
presentation have been included. All such adjustments are normal and recurring in nature. The Company’s fiscal year
end is December 31.

Estimates
Management uses estimates and assumptions in preparing financial statements. Those estimates and assumptions affect
the reported amounts of assets, liabilities, revenues and expenses and disclosure of contingent assets and liabilities. Any
estimates made by management have been done in conformity with generally accepted accounting principles. Actual
results could differ from those estimates.

Cash and cash equivalents
For purposes of the statements of cash flows, the Company considers all highly liquid debt instruments purchased with

a maturity of three months or less to be cash equivalents.

Accounts receivable
Accounts receivable are carried at the original invoice amount less an allowance for doubtful accounts. Accounts
receivable are accounted for at face value and the Company generally requires no collateral as a condition of granting
credit. Interest is not charged on accounts past due. Management determines the collectability of accounts by regularly
evaluating individual customer receivables and considering a customer's financial condition, credit history, and current
economic conditions, The allowance is determined by reviewing the status of past due accounts at each year end and
bad debt expense is recorded in the period in which an account is determined to be uncollectible,

As of December 31, 2020 and 2019, the Company had no outstanding accounts receivable.

Inventory
Inventories are valued at the lower of cost (first-in, first-out) or market [net realizable value). Inventory at year end
consists of finished products. The company records impairment reserves against inventory balances as deemed
necessary. During the year ended December 31, 2020, the Company shifted its focus away from handling retail inventory
and recognized a write-down of its inventory in the amount of 112,340,

Property and equipment
Property and equipment are recorded at cost, less accumulated depreciation. Items with a useful life over one year are

capitalized. Depreciation is calculated by the straight-line method over the estimated useful lives of the assets which is
generally five years for all assets.

See independent accountants’ review report and accompanying financial statements.
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Advertising costs
The Company expenses advertising costs as incurred. Advertising costs were $217,331 and 5194,946 for the years ended

December 31, 2020 and 2019, respectively.

Revenue recognition
The Company recognizes revenue under ASC 606 Revenue from Contracts with Customers. The Company’s revenue
recognition policy standards include the following elements:

l. Identify the contract with a customer

Il Identify the performance obligations in the contract
. Determine the transaction price
IV, Allocate the transaction price to the performance obligations in the contract
V. Recognize revenue when (or as) the entity satisfies a performance obligation,

Revenue is recognized upon the transfer of control of promised goods or services to customers. Revenue during the years
ended December 31, 2020 and 2019 was minimal and consisted primarily of retail clothing sales to end users. Revenue
is recognized when the items are shipped to customers. Customer payments are generally invoiced via a third-party
merchant processor upon shipment. Revenue is presented net of returns and discounts.

Fair value measurements
Fair value is defined as an exit price, representing the amount that would be received to sell an asset or paid to transfer
a liability in an orderly transaction between market participants. As such, fair value is a market-based measurement
determined based on assumptions that market participants would use in pricing and asset or liability. There are three
levels that prioritize the inputs used in measuring fair value as follows:

e Level 1: Observable market inputs, such as gquoted prices (unadjusted) in active markets for identically assets or
liahilities;

e Level 2: Observable market inputs, other than quoted prices in active markets, that are observable either directly or
indirectly; and

 Level 3: Unobservable inputs where there is little or no market data, which require the reporting entity to develop
its own assumptions.

All financial instruments on the balance sheets approximate their fair value.

Shipping and handling costs
Shipping and handling costs are expensed as incurred.

Technology platform development

In accordance with ASC 985-20-25, Costs of Software to Be Sold, Leased, or Marketed, software development costs are
expensed as incurred until technological feasibility and marketability of the product has been established, Once the point
of technological feasibility and marketability is reached, direct production costs (including labor directly associated with
the development projects), indirect costs (including allocated fringe benefits, payroll taxes, facilities costs, and
management supervision), and other direct costs (including costs of outside consultants, purchased software to be
included in the software product being developed, material and supplies, and other direct costs) are capitalized until the
product is available for general release to customers. As of December 31, 2020 and 2019, the Company has concluded
that its technology platform has not yet reached technological feasibility, as ongoing program design, software coding,
algorithmic testing, and product marketing research is being conducted.

See independent accountants’ review report and accompanying financial statements.
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MNote 2 — Going Concern
The accompanying financial statements have been prepared assuming the Company will continue as a going concern,
which contemplates the recoverability of assets and the satisfaction of liabilities in the normal course of business.

The Company has incurred losses from inception of approximately 529 million, has negative cash flows from operations
since inception, and requires substantial outside funding to maintain its operations. These factors, among others, raise
substantial doubt about the Company's ability to continue as a going concern. The ability of the Company to continue as
a going concern is dependent upon management's plans to raise additional capital from the issuance of debt or the sale
of equity, its ability to continue profitable sales of its flagship products and services, and its ability to generate positive
operational cash flow.

The Company has verbal agreements in place with its current investors and members of management, some of whom
are high net worth individuals, to voluntarily provide operational capital on an as-needed basis until such time as the
Company conducts a future offering, either through a crowdfunding campaign expected during the first quarter of 2022,
or through an additional round of Series A financing. There can be no assurance that the Company will be able to achieve
or maintain positive operational cashflows and there are no contractual commitments by its current investors to continue
to provide operational capital in the future. If the Company is unable to generate adequate funds from operations or
raise sufficient additional outside funding, the Company may not be able to repay its existing debt, continue to develop
its product, respond to competitive pressures, or fund its operations. The financial statements do not include any
adjustments that might result from this uncertainty.

Mote 3 — SAFE Liabilities & Debt
During 2018, the Company entered into SAFE agreements (Simple Agreements for Future Equity) with five related-party
investors. The agreements provide that, in exchange for the aggregate contribution of up to 530 million in cash or services,
the investors contribution amounts will be automatically converted to equity, subject to specific formulas in the agreements
at a post-money valuation cap of 57.59 per share. The agreements also stipulate that the investors are to be paid back any
contributed amounts upon the occurrence of a liquidity or dissolution event. As a result, the entire balance is classified as a
liability on the balance sheet as of December 31, 2020 and 2019. See Note 7 for further details.

As of December 31, 2020, an aggregate 5$15.62 million had been contributed in either cash or services by the Company’s CEQ,
CFO, CTO, and two other affiliated or commonly-controlled entities.

During the year ended December 31, 2020, the Company also received a loan from the U.S. Small Business Administration
under the Payroll Protection Program in the amount of $276,300. This balance was fully forgiven during the year ended
December 31, 2021,

The Company has an agreement with its CEO for annual compensation of $500,000, a portion of which is paid in cash and a
portion of which is covered under the SAFE agreements. Additionally, substantially all of the Company’s accounts payable
and accrued liabilities as of December 31, 2019 and 2020 are due and payable to various combinations of the five related
parties identified above.

Note 4 — Equity
The Company has authorized twenty million (20,000,000) common shares and 7.5 million (7,500,000) preferred shares, par
value 5.0001. Commaon shares are entitled to a single vote for each share held.

Two classes of Preferred Stock have been designated — Series A and Series AA. Preferred shares are subject to preferential
dividends, if and when declared by the Board of Directors and are convertible into common shares at a ratio computed by
dividing the Original Issue Price by the Conversion Price (both of which are 55.18 and $7.59 for Series A and Series AA,
respectively). Prior to 2019, the Company had issued an aggregate 2,144,552 Preferred Shares and 673,887 Common Shares
to various investors, recognizing approximately 512 million (12,000,000) in gross proceeds.

During the year ended December 31, 2019, the Company sold 69,828 Series AA shares for 5530,000 in proceeds and sold an
aggregate 107,433 to employees via payroll reductions.

See independent accountants’ review report and accompanying financial statements.
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During the year ended December 31, 2020, the Company sold 29,644 Series Aa shares for 5225,000 in proceeds, and issued
an aggregate 90,349 of common shares to consultants and employees for both cash and compensation. The Company also
incurred $15,000 in direct fees associated with its raise, which were recognized as a reduction in paid-in capital during the
period.

Mote 5 = Income Taxes

The Company assesses its income tax positions and records tax benefits for all years subject to examination based upon its
evaluation of the facts, circumstances, and information available at the reporting date. In accordance with ASC 740-10, for
those tax positions where there is a greater than 50% likelihood that a tax benefit will be sustained, the Company’s policy is
to record the largest amount of tax benefit that is more likely than not to be realized upon ultimate settlement with a taxing
authority that has full knowledge of all relevant information. For those income tax positions where there is less than 50%
likelihood that a tax benefit will be sustained, no tax benefit will be recognized in the financial statements. The Company
has determined that there are no material uncertain tax positions, except as noted below.

There is potential that future net operating losses may not be able to be recognized due to change in ownership of a loss
corporation. The tax return and deferred tax asset did not reflect the potential impact of ownership changes. A
determination of the testing dates, percentage ownership increases, and Section 382 limitation (if any) will be made when
the NOL is utilized. The Company accounts for income taxes based on the provisions promulgated by the Internal Revenue
Service ("IRS"), which has a statute of limitation of three years from the due date of the return. As such, all tax years since
inception are open for inspection. The Company is also required to file taxes in the State of Oregon.

The Company currently has a tax net operating loss of approximately 527,400,000 for which it may receive future tax
benefits. However, as of December 31, 2020, no su