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DLYTE, LLCDLYTE, LLC

9301 Wilshire Blvd9301 Wilshire Blvd
Suite 613Suite 613

Beverly Hills, CA 90210Beverly Hills, CA 90210

DLYTED.comDLYTED.com

3067 units of Class A Units3067 units of Class A Units

A crowdfunding investment involves risk. You should not invest any funds in thisA crowdfunding investment involves risk. You should not invest any funds in this
offering unless you can afford to lose your entire investment.offering unless you can afford to lose your entire investment.

In making an investment decision, investors must rely on their own examination ofIn making an investment decision, investors must rely on their own examination of
the issuer and the terms of the offering, including the merits and risks involved. Thesethe issuer and the terms of the offering, including the merits and risks involved. These
securities have not been recommended or approved by any federal or state securitiessecurities have not been recommended or approved by any federal or state securities
commission or regulatory authority. Furthermore, these authorities have not passedcommission or regulatory authority. Furthermore, these authorities have not passed

upon the accuracy or adequacy of this document.upon the accuracy or adequacy of this document.

The U.S. Securities and Exchange Commission does not pass upon the merits of anyThe U.S. Securities and Exchange Commission does not pass upon the merits of any
securities offered or the terms of the offering, nor does it pass upon the accuracy orsecurities offered or the terms of the offering, nor does it pass upon the accuracy or

completeness of any offering document or literature.completeness of any offering document or literature.

These securities are offered under an exemption from registration; however, the U.S.These securities are offered under an exemption from registration; however, the U.S.
Securities and Exchange Commission has not made an independent determinationSecurities and Exchange Commission has not made an independent determination

that these securities are exempt from registration.that these securities are exempt from registration.



 Company Name Company Name
  

DLYTE, LLC

Corporate AddressCorporate Address 9301Wilshire Bl suite 613 Beverly Hills CA 90210
  

Description of BusinessDescription of Business DLYTE enables the GIVING of large scale donations while
making everyday giving effortless

  
Type of Security OfferedType of Security Offered CLASS A Units

  
Purchase Price of SecurityPurchase Price of Security

OfferedOffered
$3.26/Unit

  
Minimum InvestmentMinimum Investment
Amount (per investor) Amount (per investor) 

$198.86

THE OFFERINGTHE OFFERING

Maximum 32,822*  Class A Units ($106,999.72)

*Maximum subject to adjustment for bonus units. See 10% Bonus below

Minimum 3,067 Class A Units ($9,998.42)

PerksPerks

DLYTE, LLC will donate 3% of Net Proceeds from this offering to Feeding Children (at
10 cents per meal that’s a Major Benefit).

*All perks occur after the offering is completed

The 10% Bonus for StartEngine ShareholdersThe 10% Bonus for StartEngine Shareholders

DLYTE, LLC will offer 10% additional bonus units for all investments that are
committed by StartEngine Crowdfunding Inc. shareholders (with ≥ $1,000 invested in
the StartEngine Reg A+ campaign) within 24 hours of this offering going live.

StartEngine shareholders who have invested $1,000+ in the StartEngine Reg A+
campaign will receive a 10% bonus on this offering within a 24-hour window of their
campaign launch date.  This means you will receive a bonus for any units you
purchase.  For example, if you buy 100 Class A Units at $3.26 / unit, you will receive 10
Class A bonus units, meaning you'll own 110 units for $326.   Fractional units will not
be distributed and unit bonuses will be determined by rounding down to the nearest
whole unit.



This 10% Bonus is only valid for one year from the time StartEngine Crowdfunding
Inc. investors receive their countersigned StartEngine Crowdfunding Inc. subscription
agreement.

Multiple ClosingsMultiple Closings

If we reach the target offering amount prior to the offering deadline, we may conduct
the first of multiple closings of the offering early, if we provide notice about the new
offering deadline at least five business days prior (absent a material change that
would require an extension of the offering and reconfirmation of the investment
commitment).

THE COMPANY AND ITS BUSINESSTHE COMPANY AND ITS BUSINESS

The company's businessThe company's business

Description of BusinessDescription of Business

DLYTE, LLC was built with the express Goal of facilitating  the Giving of One Billion
Dollars over the next 5 years and making everyday Giving easy. The first Giving
program uses the arbitrage in gift cards from more than 500 well established Brands.
The usual path is for a Cause/non profit to enroll with DLYTE and promote the DLYTE
site/process to its Supporters. This is done via email and social media. A Supporter
sees the promotion, clicks on the Specific Cause  Landing Page designed and built by
DLYTE and then Registers for FREE. Most often Supporters then browse the DLYTE
site, select a Brand or two and purchase with their credit card. The items are sent
electronically and usually arrive within 53 seconds.  Supporters are  notified via email
and congratulated for giving $ to the Cause, at no additional cost to the Supporter.

Our gift card program is not limited campaigns for Causes and their supporters.
Anyone can register with DLYTE to purchase gift cards using their mobile phone.
 DLYTE is fully functional on ALL Mobile Devices and with both native APPS: iOS and
Android.   

The DLYTE Team is continuously  building and innovating modalities to fulfill the
Mission: Make Everyday Giving Easy.

To that end DLYTE has introduced TWO new processes: 1. Electronic RoundUp via an
APP named Changebowl. This enables any credit/debit card transaction to round up to
the nearest dollar and then the User can Give that accumulated money to their Cause
with the push of a button. This is frictionless, no change of habit, set it/forget it and
highly beneficial to all participants. We are completing beta testing in
August/September 2017. 2. DLYTED DoubleBack builds an ecosystem of good that
involves Local Causes and Local Merchants. Local merchant enrolls in the DDB
program by allocating a %;  the Local Cause promotes its supporters to frequent these
merchants; Users register their Visa/MC on DLYTED and when shopping at the
designated Merchants pay as usual. when a purchase occurs, automatically 2% goes
back to the User and  2% to the Cause. This is frictionless, no change of habit, set



it/forget it, and beneficial for all participants. DLYTED has partnered with GoWonder
Technologies to build this groundbreaking system. Beta program running
August/September 2017.

Sales, Supply Chain, & Customer BaseSales, Supply Chain, & Customer Base

DLYTE launched into public beta in December 2016. Thus far over $300,000 in sales
has been processed. More importantly a number of national name brand Causes have
enrolled with DLYTE: Pocono Family YMCA, Special Olympics MN, Goodwill Central
Florida. Each of these are representative of their national affiliation and are test cases.
To date over 5,000 Cause Supporters from various Causes have enrolled to use DLYTE.

Additionally, DLYTE has recently attracted such major Brands as AMC, BestBuy,
Disney, Hotels.com, Nordstrom, Southwest Airlines because these Brands recognize
the Value of the DLYTE distribution channel as well as the "halo affect" gained by
being associated with Causes.

CompetitionCompetition

DLYTE is transforming Giving. DLYTE as a distributor of brand name Electronic gift
cards for fundraising is disrupting a $4 billion industry called 'scrip' that is reliant
upon distributing physical gift cards via mail primarily to private/parochial schools.
DLYTE currently avoids working with these schools and focuses on Causes and Non
Profits that face two (2) major problems: need more donors and more money. DLYTE
does this using the ubiquitous smartphone and immediate delivery of electronic gift
cards with a % going to the Cause at No Cost to the User/Supporter. Thus far there are
no discernible competitors in this space. 

Liabilities and LitigationLiabilities and Litigation

DLYTE has no known liabilities outside of normal balance sheet or litigation.

The teamThe team

Officers and directorsOfficers and directors

Barry Shore Founder / CEO / Manager

Barry Shore 
Successful serial entrepreneur with exits, sales over $100 million, recovering from
quadriplegia, dedicated to enabling the Giving of One Billion Dollars, Making
Everyday Giving Effortless and transforming the Giving Space. Founder of the KEEP
SMILING Movement and the site www.thedailysmile.com which has helped in the
Distribution for over 1 Million Keep Smiling Cards. He founded this in 2001. The Keep
Smiling Movement is headquartered at 10558 Eastbourne Avenue, suite 5, LA CA
90024 Mr. Shore is also a non economic Partner in Changebowl.com , a CA LLC
headquartered in Venice, CA. Mr. Shore has been involved since the beginning of 2017
and helped to develop and promote the APP which Enables Electronic RoundUp and



helps to transform Philanthropy. Mr. Shore has been Founder, CEO, and Managing
Member of Dlyte LLC, since inception in 2011.

Number of Employees: 6

Related party transactionsRelated party transactions

Loans from members of $265,219 at December 21, 2015 were all to managing member
Barry Shore. Loans from members of $405,657 at December 31, 2016 consisted of
$403,157 owed to Barry Shore and $2,500 owed to another member. These payables
are on demand - do not have specified due date - and do not have specified interest
rate. A summary of 2016 related party transactions to members is as follows: Loan
payable member: $57,500 Accrued debenture interest: $2321,654 Convertible
debentures $522,334 Loans from members: $405,657 Interest Expense: $405,657
Loans from members of $696,026 at December 31, 2017 consisted of $596,526 owed to
Barry Shore and $99,500 owed to other members. Loans from members are as follows;
Barry Shore $596,526 This loan is a demand loan, does not have a specified due date,
and does not have a specified interest rate Loan payable member "A" 60,000 Loan due
July 31, 2018, bearing interest at 5.25%. Terms of the note call for monthly interest
payments; no such payments have been made through 2017. Per terms of the loan
maximum loan available is $75,000, leaving $15,000 not borrowed by the Company at
�::�ember 31, 201 7. Because no interest payments have been made this note is in
default at December 31, 2017. Loan payable member "B" 39,500 Loan due July 31, 2018,
bearing interest at 5.25%. Terms of the note call for monthly interest payments; no
such payments have been made through 2017. Per terms of the loan maximum loan
available is $75,000, leaving $35,500 not borrowed by the Company at December 31,
201 7. Because no interest payments have been made this note is in default at
December 31, 2017. A summary of related party transactions to members, updated
through December 31, 2017 is as follows: Balance sheet Accrued debenture interest
274,843 Convertible debentures .522,334 Loans from members 696,026 Income
statement Interest expense 52,233

RISK FACTORSRISK FACTORS

These are the principal risks that related to the company and its business:

The development of our business will be limited unless we obtain substantialThe development of our business will be limited unless we obtain substantial
additional working capital. additional working capital. We require substantial additional working capital to
fund the growth of our existing mobile gift card sales business and to fund the
launch and execution of our new programs, electronic roundup (Changebowl™)
and Dlyted DoubleBack™. The proceeds of this Offering will not be sufficient to
meet these capital needs. We view this Offering as a bridge to a subsequent and
expectedly larger round of equity financing that we hope to successfully
complete within the next nine months at a higher price than the price per Unit
for this Offering. We can provide no assurance that we will be able to raise the
necessary additional funds. If we are unable to do so and if alternative sources of
financing are insufficient or unavailable, we will be required to modify our



growth and operating plans in accordance with the extent of available financing,
and we will have to implement our business plan on a smaller scale and at a
slower rate of growth. If we are unable to obtain and maintain sufficient levels of
financing, investors could lose all or part of their investment.
We need to establish more relationships with non-profit organizations to beWe need to establish more relationships with non-profit organizations to be
successful. successful. The use of the Dlyted platform by non-profit organizations is a
material component to Dlyted’s success under our current business plan. Dlyted
hopes to work with non-profit organizations with large contributor bases to
introduce our concept of “charitable giving as part of every-day living” to people
who are already motivated to give charity. We believe that large groups of people
who feel passionate about their charitable causes will be motivated to add to
their charitable giving by using the Dlyted platform because they can increase
their charitable giving with no cost to them. Our expectation is that Dlyted will
benefit by the increase in volume usage; volume usage is critical to our success.
If we are unable to establish relationships with non-profit organizations, our
ability to achieve profitability could be adversely impacted.
We have not yet achieved profitability and there is no assurance that we will doWe have not yet achieved profitability and there is no assurance that we will do
so. so. Dlyted has been building in a beta mode since December of 2014. Prior to
that, in 2011, we operated as YouNeverLose.com (YNL) and were testing our
business model. The question that we were looking to answer was whether
people will pay full face value for brand name gift cards if they also receive
reward points with which to do some activity. The answer we found was a
resounding yes, as YNL launched in late 2012 and subsequently sold over $1
million of brand name gift cards in the following 16 months. We have
experimented with a number of strategies, all with the common theme of
encouraging and providing for charitable giving. We have gained much
experience over that time and continue to learn about the best and most
productive ways to refine our mission to encourage charitable giving as part of
every-day living. We believe that a diversity of charitable giving choices will
substantially increase our chances of sustained success. So in February 2017 we
entered into an agreement with Changebowl to work together to offer
“Electronic RoundUp” (Changebowl APP for both iOS and Android). Dlyted
automates a decades old process that has been done face to face by offering the
Changebowl Mobile App to ensure the rounding up of all of user credit/debit and
check purchases for donation to the user's preferred causes, minus a modest fee
to Dlyted and Changebowl. To further the process of effortless and frictionless
giving, we also joined forces with GoWonder Technologies to offer Dlyted
DoubleBack, which enables users to both get cash back and give to their favorite
charitable cause, just by swiping their credit card. Both of these programs could
be what push Dlyted into profitability, but they are both in their beta phase and
will require substantial resources for full implementation. We can provide no
assurance that these programs will be successful nor do we guarantee that
Dlyted will achieve profitability.
We need additional personnel to achieve our business objectives We need additional personnel to achieve our business objectives Our ability to
execute our business plan and be successful depends on our ability to attract,
retain and motivate highly skilled employees. We currently operate with a small



cadre of individuals who provide us services either at no cost, because they
believe in our vision or as independent contractors. To be successful we must
add “soldiers” to our cause. We currently have identified three senior positions
that, with funds raised from this offering, we will attempt to fill on a full time
basis. These positions are Vice President-Business Development, Vice President-
IT, and Vice President-Social Media. These positions are not easy to fill given
the demand in economy for people with these skills. If we do not succeed in
attracting new personnel or retaining and motivating our current personnel, our
business will be adversely affected.
The business of selling prepaid cards is very competitive. There is no assuranceThe business of selling prepaid cards is very competitive. There is no assurance
that we will be able to successfully compete in the on-line marketplace. that we will be able to successfully compete in the on-line marketplace. The on-
line e-commerce market is rapidly evolving and intensely competitive. We
expect competition to intensify in the future because barriers to entry are
minimal, and current and new competitors with substantially greater resources
than Dlyted can launch new websites and mobile APPS. We also must compete
with more traditional providers of prepaid cards, including prepaid card issuers,
distributors and conventional “brick and mortar” retailers. Many of these
potential competitors are likely to enjoy substantial competitive advantages
compared to us, including: (i) the ability to offer a wider array of on-line
products and services; (ii) larger production and technical staffs; (iii) greater
name recognition and larger marketing budgets and resources; (iv) larger
customer and user bases; and (v) substantially greater financial, technical and
other resources. Although we believe we can establish a niche as an on-line
provider of prepaid cards with a specific base of people interested in giving to
charitable causes, we will still be competing for funding and will face intense
competition from many other entities with greater experience and financial
resources than we have. As a result, there can be no assurance that we will be
able to compete successfully to the extent necessary to significantly expand our
business and achieve profitability.
Our operations may be adversely affected by general economic conditions, overOur operations may be adversely affected by general economic conditions, over
which we have no control. which we have no control. Dlyted’s business operations may be adversely
affected by the economic and business factors to which businesses generally are
subject, many of which are beyond our control. In addition, our performance is
subject to changes in general economic conditions. Since purchases of prepaid
cards are dependent upon discretionary consumer spending, our financial
performance is sensitive to changes in overall economic conditions that affect
consumer spending. Consumer spending habits are affected by, among other
things, prevailing economic conditions, levels of employment, salaries and wage
rates, consumer confidence and consumer perception of economic conditions. A
general or perceived slowdown in the United States economy or uncertainty to
the economic outlook could reduce discretionary spending or cause a shift in
consumer discretionary spending to other products or services. Any of these
factors would likely cause Dlyted to delay or slow expansion plans, result in
lower transaction volumes and revenues, and adversely affect our liquidity and
profitability.
We must establish, maintain and strengthen our brand to attract users andWe must establish, maintain and strengthen our brand to attract users and



generate e-commerce revenue. generate e-commerce revenue. We must establish, maintain and strengthen our
brand if we are to be successful in creating and expanding audience of users and
generating on-line traffic. We believe that the importance of brand recognition
will increase due to the relatively low barriers to entry in the Internet market.
For us to be successful in establishing our brand, consumers must perceive the
Dlyted brand as an effective and reliable channel for purchasing prepaid cards at
a discount. We presently have only limited personnel that we intend to utilize to
implement our business objectives. Our near term plans are to market the Dlyted
brand using our own personnel. We will need to increase substantially our
marketing budget to establish brand recognition and brand loyalty. Our business
could be materially adversely affected if our marketing efforts are not productive
or if we cannot strengthen our brand.
Our intellectual property rights are valuable, and any inability to protect themOur intellectual property rights are valuable, and any inability to protect them
could reduce the value of our service and brand. could reduce the value of our service and brand. Our trademarks, trade secrets,
copyrights and other intellectual property rights are important assets for us.
Various events outside of our control pose a threat to our intellectual property
rights as well as to our products and services. Also, the efforts we have taken and
plan to take to protect our proprietary rights may not be sufficient or effective.
Any significant impairment of our intellectual property rights could harm our
business or our ability to compete. Also, protecting our intellectual property
rights is costly and time consuming. Any increase in the unauthorized use of our
intellectual property could make it more expensive to do business and harm our
operating results.
We may be subject to claims of intellectual property infringement or invalidityWe may be subject to claims of intellectual property infringement or invalidity
and adverse outcomes of litigation could unfavorably affect our ability to growand adverse outcomes of litigation could unfavorably affect our ability to grow
our business. our business. Competitors and others may infringe on our intellectual property
rights, or may allege that we have infringed on theirs. Monitoring infringement
and misappropriation of intellectual property can be difficult and expensive, and
we may not be able to detect infringement or misappropriation of our
proprietary rights. We may also incur significant litigation and other expenses
protecting our intellectual property or defending our use of intellectual property,
reducing our ability to grow our business. These expenses could have an adverse
effect on our future cash flows and results of operations. Our assessment of
current intellectual property litigation could change in light of the discovery of
facts not presently known to us or determinations by judges, juries or others that
do not agree with our evaluation of the possible liability or outcome of such
litigation. If we are found to infringe on the rights of others, we could be
required to discontinue offering certain products, to pay damages, or purchase a
license to use the intellectual property in question from its owner. Litigation can
also distract management from the day-to-day operations of the business. There
can be no assurances that certain of our products will not be determined to have
infringed upon an existing third party patent or other intellectual property
rights.
We rely on bandwidth providers, data centers and others in providing our serviceWe rely on bandwidth providers, data centers and others in providing our service
to our users, and any failure or interruption in the services provided by theseto our users, and any failure or interruption in the services provided by these
third parties could damage our reputation and harm our ability to operate ourthird parties could damage our reputation and harm our ability to operate our



business. business. We rely on vendors, including data center and bandwidth providers, in
providing services to our users. Any disruption in the network access or
collocation services provided by these providers or any failure of these providers
to handle current or higher volumes of use could significantly harm our
business. Any financial or other difficulties our providers face may have negative
effects on our business. We exercise little control over these vendors, which
increases our vulnerability to problems with the services they provide. We
license technology and related databases to facilitate aspects of our business,
including internet traffic management services. We may experience
interruptions and delays in service and availability for such elements. Any errors,
failures, interruptions or delays in connection with these technologies could
harm our relationship with users, adversely affect our brand and expose us to
liabilities.
Our business is subject to on-line security risks, including security breaches andOur business is subject to on-line security risks, including security breaches and
identity theft. identity theft. To succeed, on-line commerce and communications must provide
a secure transmission of confidential information over public networks. Our
security measures may not detect or prevent security breaches that could harm
our business. We will rely on encryption and authentication technology licensed
from third parties to provide the security and authentication to effectively
secure transmission of confidential information, including customer credit card
numbers. Advances in computer capabilities, new discoveries in the field of
cryptography or other developments may result in a compromise or breach of
the technology used by us to protect transaction data. In addition, any party who
is able to illicitly obtain a user’s password could access the user’s transaction
data. An increasing number of websites have reported breaches of their security.
Any compromise of our security could harm our reputation and, therefore, our
business, and could result in a violation of applicable privacy and other laws. In
addition, a party that is able to circumvent our security measures could
misappropriate proprietary information, cause interruption in our operations,
damage our computers or those of our users, or otherwise damage our reputation
and business.
Changes in regulations or consumer concerns regarding privacy and protectionChanges in regulations or consumer concerns regarding privacy and protection
of consumer data could adversely affect our business. of consumer data could adversely affect our business. Our business is subject to
laws relating to the collection, use, retention, security and transfer of personally
identifiable information about our customers, especially for financial
information and for customers located outside of the United States. New laws in
this area have been passed by several jurisdictions, and other jurisdictions are
considering imposing additional restrictions. The interpretation and application
of consumer data protection laws are in a state of flux. These laws may be
interpreted and applied inconsistently from country to country and our current
data protection policies and practices may not be consistent with those
interpretations and applications. Complying with these varying international
requirements could cause us to incur substantial costs or require us to change
our business practices in a manner adverse to our business. In addition, we have
and post on our website our own privacy policy and practices concerning the
collection, use and disclosure of user data. Any failure, or perceived failure, by us



to comply with our posted privacy policy or with any regulatory requirements or
orders or other federal, state or international privacy or consumer protection-
related laws and regulations could result in proceedings or actions against us by
governmental entities or others, subject us to significant penalties and negative
publicity and adversely affect us. In addition, as noted above, we are subject to
the possibility of security breaches, which themselves may result in a violation
of these laws.
Our business may be subject to sales taxes and other taxes. Our business may be subject to sales taxes and other taxes. Dlyted may face
substantial competition from businesses with greater financial resources than
Dlyted. These businesses may be able to broaden their product lines, make
greater investments in development, undertake more extensive marketing
campaigns, offer monetary incentives, and adopt more aggressive pricing
policies than Dlyted. These businesses may also have greater name recognition
and better access to talented people who might otherwise be willing to work for
Dlyted. In addition, increasing competition may cause prices and revenue to fall
and cause our profitability to decrease.
We may experience competition from financially stronger businesses. We may experience competition from financially stronger businesses. Dlyted
may face substantial competition from businesses with greater financial
resources than Dlyted. These businesses may be able to broaden their product
lines, make greater investments in development, undertake more extensive
marketing campaigns, offer monetary incentives, and adopt more aggressive
pricing policies than Dlyted. These businesses may also have greater name
recognition and better access to talented people who might otherwise be willing
to work for Dlyted. In addition, increasing competition may cause prices and
revenue to fall and cause our profitability to decrease.
We have elected partnership accounting and taxation. We have elected partnership accounting and taxation. We have elected
partnership accounting for the purpose of income taxation. As a result, Dlyted is
a pass-through entity for the purpose of income taxation. As a pass-through
entity, Dlyted’s profits, losses and all items thereof generally will be allocated to
its members based upon their respective Economic Interests in Dlyted. Dlyted
will not pay the income taxes arising from income or gains on its operations.
Instead, the members will be individually and personally liable to pay income
taxes resulting from the allocation of Dlyted’s income and gain to the members.
Therefore, each member will be subject to the risks generally associated with the
ownership of an equity interest in a pass-through entity, including the risk that a
member will be allocated income and gains by Dlyted that will not be
accompanied by cash distributions to pay for the resultant income taxes. Each
investor who becomes an owner of a Class A Unit should be prepared to make
estimated tax payments and actual tax payments with respect to the income and
gain allocated by Dlyted to that investor without receiving cash from Dlyted
Company to cover the payments.
Our tax allocations may not be respected by the IRS. Our tax allocations may not be respected by the IRS. The applicable federal
income tax laws generally allow a limited liability company to allocate its
income, gain, loss, and deductions among its Members in any manner, provided
that the allocation has substantial economic effect. As a safe harbor, the
allocations will have substantial economic effect if a limited liability company



distributes its assets among its members upon liquidation in accordance with
the members’ positive capital account balances. In the absence of this safe
harbor, the Internal Revenue Service may reallocate a limited liability company’s
income, gain, loss, and deductions for federal income tax purposes in accordance
with the members’ interests in the limited liability company. Dlyted’s Operating
Agreement generally provides for the allocation of Dlyted income, gain, loss, and
deductions in a manner designed to match distributions or expected
distributions of cash by Dlyted. Credits and deductions attributable to
nonrecourse liabilities (i.e., obligations which no member has any personal
obligation to repay other than with respect to specified “nonrecourse carveouts”
required by a lender) are allocated among the members in accordance with their
respective Economic Interests. We believe that these allocations have
substantial economic effect and satisfy the provisions of applicable Internal
Revenue Service treasury regulations. However, it is possible that the Internal
Revenue Service may seek to challenge or realign these allocations. Each
member will be taxed on its share of any Dlyted generated income regardless of
whether Dlyted makes any cash distributions to such member. Each member
may also be required to file income tax returns with and pay income taxes to all
of the states where Dlyted owns property or is conducting a business. Each
member should consult with his or her own tax advisors for a more detailed
discussion of tax matters. Dlyted has not given and shall not give any tax advice
to any investor with respect to an investment in Dlyted.
We do not anticipate paying distributions in the foreseeable future beyondWe do not anticipate paying distributions in the foreseeable future beyond
required tax distributions. required tax distributions. We do not anticipate paying any cash distributions in
the foreseeable future in excess of tax distributions as required by the Dlyted
operating agreement. Our operating agreement currently requires Dlyted to
maintain a tax reserve in an amount between thirty-five percent (35%) and forty-
five percent (45%) of the estimated taxable income and gain (excluding any
guaranteed payments to “Members” or “Economic Interest Owners” for
distribution in a timely manner to allow the tax (including estimated tax
payments) attributable to the income passed through Dlyted to the Members and
Economic Interest Owners to be paid when due. We intend to retain funds in
excess of tax distributions to finance our growth. The payment of any future
dividends, of which there can be no assurance, is in the discretion of our
management and will be directly dependent upon our earnings, our financial
requirements and other factors.
Our members have made substantial member loans to Dlyted, which takeOur members have made substantial member loans to Dlyted, which take
priority over member equity in liquidation. priority over member equity in liquidation. Certain of our members, including
our founder Barry Shore, have made interest bearing loans and commitments to
make interest bearing loans to Dlyted in the aggregate principal amount of
approximately $626,000. These loans had all become due but because of our
relationship with these members, we were able to successfully renegotiate the
terms of these loans so that interest and principal are not due and payable until
January 31, 2020. While we believe that we continue to have excellent
relationships with these members, that is no guaranty that they or any of them
would not take action detrimental to Dlyted and its equity holders if we are



unable to repay these loans by their new due date. In addition, investors should
understand that if Dlyted were forced to liquidate, debt holders generally have
priority over equity holders regarding any assets remaining in a company going
through liquidation.
We have arbitrarily determined the offering price of the Class A Units. We have arbitrarily determined the offering price of the Class A Units. The
offering price of the Class A Units has been arbitrarily determined by Dlyted
management and bears no relationship to any recognized criterion of value or
any conventional accounting method, nor is such price based on any
independent appraisal or assessment of the value of Dlyted or the Class A Units.
We may engage in other sales of securities; Dilution. We may engage in other sales of securities; Dilution. If management determines
that it is necessary to secure additional working capital for the operation of
Dlyted, we may make a limited number of offers and sales of equity or debt
securities to qualified investors in transactions that are exempt from registration
under applicable securities laws. Other offers and sales of equity or debt
securities may be at prices per Unit that are higher or lower than the offering
price for this offering. We reserve the right to set prices at our discretion that
need not relate to any ascertainable criterion of value. There can be no
assurance that Dlyted will not make other offers at a lower price per Unit, when,
at our discretion, such price is deemed by management to be reasonable under
the circumstances and existing investors may incur ownership and economic
dilution as a result.
The Class A Units being offered have not been registered. The Class A Units being offered have not been registered. The Class A Units
being offered have not been registered under Federal or State securities laws.
The Class A Units subject to this offering are being offered and sold pursuant to
exemption from the registration requirements of such laws. Therefore, no
regulatory authority has reviewed the terms of this offering. Further, you do not
necessarily have any of the protections afforded by applicable Federal and State
securities laws that may be afforded in a registered offering.
An investment in Dlyted is not liquid. An investment in Dlyted is not liquid. There is no market for the Class A Units
being offered. The Class A Units are subject to transfer restrictions in Dlyted’s
Operating Agreement, to which any investor must become a member as a
condition to receiving Class A Units. In addition, Federal and State securities
laws restrict the transfer of the Class A Units. An investor in Dlyted Note should
be prepared to hold the Class A Units indefinitely unless Dlyted is sold or other
change in control event occurs. An investor must have no need for liquidity in
this investment.
Forward-Looking Statements. Forward-Looking Statements. Certain statements included in our disclosures and
offering materials pursuant to this offering constitute forward-looking
statements as defined in the Private Securities Litigation Reform Act of 1995.
These statements involve known and unknown risks, uncertainties and other
factors that may cause our actual results, levels of activity, performance, or
achievements to be materially different from any future results, levels of
activity, performance, or achievements expressed or implied by such forward-
looking statements. Such factors include, among other things, the risks
described above. In some cases, a prospective investor can identify forward-
looking statements by terminology such as “may,” “will,” “should,” “could,”



“expects,” “plans,” “anticipates,” “believes,” “estimates,” “predicts,”
“potential,” or “continue” or the negative of such terms or other comparable
terminology. Although we believe that the expectations reflected in the forward-
looking statements are reasonable, we cannot guarantee future results, levels of
activity, performance, or achievements. Moreover, neither Dlyted nor any other
person assumes responsibility for the accuracy and completeness of such
statements. We are under no duty to update any of the forward-looking
statements after the date of Disclosure Document.

OWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIESOWNERSHIP AND CAPITAL STRUCTURE; RIGHTS OF THE SECURITIES

OwnershipOwnership

The Shore Family Trust, 35.76% ownership, Class A Units
The Kest Family Trust, 24.0% ownership, Class A and Class C Units

Classes of securitiesClasses of securities

Class A Units: 2,054,525

Voting RightsVoting Rights:  :  

The Class A Units are voting units. The holders the Company’s Class A Units are
entitled in such capacity to one vote for each Class A Unit held of record on all
matters submitted to a vote of the Company’s voting members except for
matters reserved to the holders of a particular class of Units other than the Class
A Units and except as may otherwise be required under applicable law.  

Special Voting RightsSpecial Voting Rights::

The Company’s Operating Agreement provides protective voting rights to
holders of certain classes of Units.  Pursuant to Section 14.4(c) of the Company’s
Operating Agreement, the affirmative vote of a majority in interest of each class
of Units is required to be able to amend the section of the Operating Agreement
that defines the rights, privileges and preferences of that class of Unit. These
protective provisions may also not be amended without  approval by majority in
interest of each class of Units.

Economic InterestEconomic Interest::

The economic interest represented by the Class A Units of a particular holder of
Class A Units is determined by dividing the number of Class A Units held by the
particular holder by the total number of issued and outstanding Units of all
classes except the Class B Unit and then multiplying that fraction by 95.5% of
the value of the Company at the time this determination is made. The other 0.5%
is reserved to the holder of the Class B Unit as further described in the discussion
regarding the rights and preferences of the Class B Unit.  The liquidation
preference of the Class C Units would also be relevant if the context for



determining what a member would receive for his or her investment in the
Company was the liquidation of the Company.  

Conversion RightsConversion Rights: : 

The Company’s Operating Agreement provides substantial restrictions on the
convertibility of one class of Unit into another class of Unit except as follows: 

(1) Class A Units (which are voting Units) automatically convert to Class D Units
(which are non-voting Units) on a one for one basis if (A) the owner of the Class
A Unit owns twenty percent (20%) or more of the Company’s outstanding voting
equity securities, and (B) any of the disqualifying events set forth in 17 CFR
§230.506(d)(1), commonly known as the bad actor disqualifications), applies to
the Class A Unit owner, and (C) the exemption from the registration
requirements of Section 5 of the Securities Act of 1933 under 17 CFR §230.506,
commonly known as Rule 506, is rendered unavailable because of the
applicability of one or more of the bad actor disqualifications. 

(2) Class D Units that became Class D Units because of the  automatic conversion
provision described above convert back to Class A Units when the bad actor
disqualification no longer applies. 

Distribution RightsDistribution Rights::

Distributions (which would be called dividends if the Company were a
corporation instead of a limited liability company) are addressed in Article 8 of
the Company’s Operating Agreement.

Tax Distributions:  The Company is required to maintain a Tax Reserve ranging
from 35% to 45% of estimated taxable income. All members (owners) of the
Company are entitled to a tax distribution from the Tax Reserve without
preference among them if the Company generates net income in a given fiscal
year. The Tax Distribution is designed to cover the Federal and State income tax
liability that is imputed to a member generally (based on the member’s
economic interest in the Company) if the Company generates net income. When
a Tax Distribution is required to be made, it is required to be in an amount equal
to a percentage of the Company’s net income for the fiscal year in question. The
Company is then required to distribute that amount pro rata to all of the
members in proportion to their respective economic interests in the Company.
There is a risk that a particular Tax Distribution may not cover the entire
amount of a member’s Federal and State imputed tax liability. That would be the
case if the Tax Distribution equaled 35% of the Company’s net income and the
member's combined tax bracket was higher than 35%.

Non-Tax Distributions: Non-Tax Distributions are only available from
“Distributable Cash” and are not required to be declared or paid. Distributable
Cash means the cash or cash equivalents held by the Company on the particular
date, with the exception of (a) any cash held in the Company Operating Reserve,



which amount is determined by the Company's Manager, (b) the cash held in the
Tax Reserve, and (c) other cash reserves, if any, that are mandated by the
Company's Manager, The holders of the Class A Units have the same rights as all
of the other members of the Company to receive any Non-Tax Distributions,
except that the holders of the Class C Units have a preference over all other
members of the Company to receive Non-Tax Distributions as described below
in the discussion regarding the rights and preferences of the Class C Units.

Liquidation Distributions: The holders of the Class A Units have the same rights
as all of the other members of the Company to any liquidation distributions
except that, pursuant to Section 12.3 of the Company’s Operating Agreement,
the holders of the Class C Units have a preference over all of the other members
of the Company to receive any liquidation distributions until they receive as
liquidation distributions an amount equal to the amount that is in excess of
$1.00 per Class C Unit that they paid to the Company for their Class C Units.
 After that, any liquidation distributions are required to be distributed pro-rata
to all of the Company’s owners in proportion to the amounts of their respective
positive Capital Account balances.

OOther Rights and Preferencesther Rights and Preferences::

Except (i) as referenced above regarding the Class C Units, and (ii) for the special
anti-dilution protection afforded the holder of the Class B Unit, which is
described below in the discussion regarding the rights and preferences of the
Class B Unit, and (iii) for the Class B Unit and the Class D Units being non-voting
Units, the holders of each class of Units in the Company have in that capacity the
same rights, preferences and obligations in all material respects. 

Class B Unit: 1

Voting RightsVoting Rights:  :  

The Class B Unit is a non-voting Unit. The holder of the Class B Unit is not
entitled in such capacity to vote on any matter except for certain amendments
to the Company’s Operating Agreement that would affect the rights of the holder
of the Class B Unit and except as may otherwise be required by applicable law.   

Special Voting RightsSpecial Voting Rights::

The Company’s Operating Agreement provides protective voting rights to
holders of certain classes of Units. Pursuant to Section 14.4(c) of the Company’s
Operating Agreement, the affirmative vote of a majority in interest of each class
of Units is required to be able to amend the section of the Operating Agreement
that defines the rights, privileges and preferences of that class of Unit.  In
addition, the holder of the Class B non-voting unit must approve the
authorization of additional Class B Units for the authorization of Class B Units to
be valid. These protective provisions may also not be amended without the
approval by majority in interest of each class of Units.



Conversion RightsConversion Rights: : 

The holder of the Class B Unit has no conversion rights.

Distribution RightsDistribution Rights::

The holder of the Class B Unit has the same rights to any Tax Distributions, Non-
Tax Distributions and liquidation distributions as do the holders of the Class A
Units, except as described below under the heading "Other Rights and
Preferences; Anti-Dilution Protection".

Other Rights and Preferences; Anti-Dilution ProtectionOther Rights and Preferences; Anti-Dilution Protection::

The economic interest represented by the Class B Unit cannot be diluted below
0.5%, which is its current economic interest.  The Company has an option to
purchase the Class B Unit for $180,000. This option may be exercised at any time
by the close of business on December 31, 2023.  Except as described above, the
holder of the class B Unit has in that capacity the same rights, preferences and
obligations as the other holders of Units in the Company in all material
respects. 

Class C Unit: 104,384

Voting RightsVoting Rights:  :  

The Class C Units are voting units. The holders the Company’s Class C Units are
entitled in such capacity to one vote for each Class C Unit held of record on all
matters submitted to a vote of the Company’s voting members except for
matters reserved to the holders of a particular class of Units other than the Class
C Units and except as may otherwise be required by applicable law. 

Special Voting RightsSpecial Voting Rights::

The Company’s Operating Agreement provides protective voting rights to
holders of certain classes of Units.  Pursuant to Section 14.4(c) of the Company’s
Operating Agreement, The affirmative vote of a majority in interest of each class
of Units is required to be able to amend the section of the Operating Agreement
that defines the rights, privileges and preferences of that class of Unit. These
protective provisions may also not be amended without the approval by majority
in interest of each class of Units.

Economic InterestEconomic Interest::

The economic interest represented by the Class C Units of a particular holder of
Class C Units is determined by dividing the number of Class C Units held by the
particular holder by the total number of issued and outstanding Units of all



classes except the Class B Unit and then multiplying that fraction by 95.5% of
the value of the Company at the time this determination is made. The other 0.5%
is reserved to the holder of the Class B Unit as further described in the discussion
regarding the rights and preferences of the Class B Unit.  The liquidation
preference of the Class C Units would also be relevant if the context for
determining what a member would receive for his or her investment in the
Company was the liquidation of the Company.  

Conversion RightsConversion Rights: : 

The holders of the Class C Units have no conversion rights but may be converted
to a different class of Units with the approval of  members holding and having
the right to vote more than 50% of the issued outstanding Units of that class.

Distribution RightsDistribution Rights::

Except for the preferential right to Non-Tax Distributions and liquidation
distributions discussed above, the holders of the Class C Units have the same
rights to any Tax Distributions, Non-Tax Distributions and liquidation
distributions as do the holders of any of the other Units of the Company.

Other Rights and PreferencesOther Rights and Preferences::

Except as described in this discussion about the Company's outstanding
securities, the holders of the Class C Units have in such capacity the same rights,
preferences and restrictions as the other holders of Units in the Company in all
material respects. 

Class D Units: 513,063

Voting RightsVoting Rights:  :  

The Class D Units are non-voting Units. The holders of the Class D Units are  not
entitled in such capacity to vote on any matter except for certain amendments
to the Company’s Operating Agreement that would affect the rights of the
holders of the Class D Unit and except as may otherwise be required by
applicable law.   

Special Voting RightsSpecial Voting Rights::

The Company’s Operating Agreement provides protective voting rights to
holders of certain classes of Units. Pursuant to Section 14.4(c) of the Company’s
Operating Agreement, the affirmative vote of a majority in interest of each class
of Units is required to be able to amend the section of the Operating Agreement
that defines the rights, privileges and preferences of that class of Unit.  These
protective provisions may also not be amended without the approval by majority
in interest of each class of Units.

Economic InterestEconomic Interest::



The economic interest represented by the Class D Units of a particular holder of
Class D Units is determined by dividing the number of Class A Units held by the
particular holder by the total number of issued and outstanding Units of all
classes except the Class B Unit and then multiplying that fraction by 95.5% of
the value of the Company at the time this determination is made. The other 0.5%
is reserved to the holder of the Class B Unit as further described in the discussion
regarding the rights and preferences of the Class B Unit.  The liquidation
preference of the Class C Units would also be relevant if the context for
determining what a member would receive for his or her investment in the
Company was the liquidation of the Company.  

Conversion RightsConversion Rights: : 

The Company’s Operating Agreement provides substantial restrictions on the
convertibility of one class of Unit into another class of Unit. Class D Units that
became Class D Units because of the  automatic conversion provision described
above in the discussion of the convertibility of Class A Units above automatically
convert back to Class A Units when the bad actor disqualification no longer
applies. The effect is that non-voting Units convert back to voting Units.

Distribution RightsDistribution Rights::

Except for the Class C Units preferential right to Non-Tax Distributions and
liquidation distributions discussed above, the holders of the Class D Units have
the same rights to any Tax Distributions, Non-Tax Distributions and liquidation
distributions as do the holders of any of the other Units of the Company.

Other Rights and PreferencesOther Rights and Preferences::

Except as described in this discussion about the Company's outstanding
securities, the holders of the Class D Units have in such capacity the same rights,
preferences and restrictions as the other holders of Units in the Company in all
material respects. 

Unsecured Convertible Debentures: 380,533

The Company issued Unsecured Convertible Debentures in 2012 and 2013 in the
aggregate original principal amount of $475,667.  On a converted basis
(excluding conversion of debenture related unpaid accrued interest) these
debentures would convert into 380,533.33 units.  These Debentures (promissory
notes) bear interest at 10% per annum and interest is only payable on the
maturity date. The maturity dates of these Debentures have been extended to
January 31, 2020.  No payments have yet been made on any of these Debentures. 

The outstanding unpaid principal and interest balances of these Debentures are
convertible at the option of the holder at a price equal to $1.25 per Unit.
Conversion of these debentures will result in result in substantial dilution to
investors.  (See Dilution Discussion Below.) 



Unsecured Promissory Notes: 0

The Company issued two promissory notes in August of 2017, each in the
maximum principal amount of $75,000, and each bearing interest at 5.25% per
annum.  The Company has been advanced $97,000 in the aggregate under these
promissory notes. The Company has the capacity to receive an additional
$53,000 in the aggregate under these promissory notes.

Each of these promissory notes states that the lender has the right following the
occurrence of an Event of Default to convert all or any portion of the unpaid
balance of the promissory note to Company Units at a price per Unit equal to
Ten Cents ($0.10), subject to appropriate adjustment to eliminate the impact of
any Unit split, reclassification, recapitalization, reverse split or similar event
occurring with respect to the Company's Units.

Investors would experience substantial dilution if an Event of Default were to
occur under either of these promissory notes and the lender elected to convert
the unpaid balance (which includes both unpaid principal and unpaid interest) of
these promissory notes.  See Dilution Discussion Below.

What it means to be a Minority HolderWhat it means to be a Minority Holder

If you decide to invest in the Company, you will be issued Class A Units, which are
voting Units. 

Despite Class A Units being voting Units, as a minority holder of Class A Units you will
have limited ability, if all, to influence our policies or any other company matter,
including the election of the manager, changes to the Company's governance
documents, additional issuances of securities, Company repurchases of securities, a
sale of the Company or of its assets, or transactions with related parties.

The Company's ownership structure currently has the effect of concentrating voting
control with a few people, specifically the founder along with a small number of
people. As a result, these few people collectively have the ability to make all major
decisions regarding the Company. 

DilutionDilution

Investors should understand the concept of and the potential for dilution. 

Each Investor's stake in the Company will be diluted if some or all of the Company's
outstanding Unsecured Convertible Debentures are converted to Units. As described
above in the discussion of the Company's Unsecured Convertible Debentures, the
Company issued in 2012 and 2013 Unsecured Convertible Debentures in an aggregate



principal amount of $475,667, all of which bear interest from date of issuance at 10%
per annum. No payments of principal or interest have been made on these Debentures
and none is due until January 31, 2020. Unpaid principal and unpaid accrued interest is
convertible at the option of the holder into Company Units at a price per Unit equal to
$1.25. As of 12/31/16, the aggregate unpaid interest under these Debentures was
$206,040. If the entire amount of the outstanding unpaid principal and interest of
these Debentures as of 12/31/16 were converted to Company Units, the Company
would be issuing 681,707 Units, which represents as of 12/31/16 an increase of
approximately of 23% over the number of Units then issued and outstanding, which
was 3,010,963 Units. Interest continues to accrue and approximately 22,000 additional
Units have been issued by the Company in 2017 so that as of 8/31/2017 the Company
has 3,032,770 Units actually issued and outstanding.     

Each Investor's stake in the Company will also be diluted if the Company defaults on
either of the two $75,000 promissory notes described above. Without counting accrued
interest on those two notes, if the full amount of each promissory note is advanced to
the Company and after that an Event of default were to occur, the principal balance of
each promissory note would be convertible at the option of the lender/holder into
750,000 Company Units. 

Investors could also be diluted if the Company issues additional Units in the future.
 For example, if the Company were to issue more Units to someone other than you,
the percentage of the Company that you own will decrease even though the value of
the Company may increase. Basically, you will own a smaller piece of a larger
company. This increase in number of Units outstanding could result from a Unit
 offering (such as an initial public offering, another crowdfunding round, a venture
capital round or angel investment), employees exercising unit  options, or by
conversion of convertible debentures or the exercise of remedies under defaulted
Company issued promissory notes as described above.

If we decide to issue more Units, you could experience value dilution, which would
occur when the price of the newly issued Units is less than the price that the you paid
resulting in each Units being worth less than before.  As discussed above, control
dilution occurs when an investor's ownership percentage in the Company is less than
before simply because more Units have been issued. There may also be earnings
dilution if and after the Company generates net income, with a reduction in the
amount earned per Unit. 

The type of dilution that hurts early-stage investors mostly occurs when the company
sells more shares in a "down round," meaning at a lower valuation than in earlier
offerings.

If you are making an investment expecting to own a certain percentage of the
Company or expecting each Unit  to hold a certain amount of value, it is important to
realize how the value of those Units can decrease by actions taken by the Company.
Dilution can make drastic changes to the value of each Unit, ownership percentage,
voting control, and earnings per Unit.



Transferability of securitiesTransferability of securities

For a year, the securities can only be resold:

In an IPO;
To the company;
To an accredited investor; and
To a member of the family of the purchaser or the equivalent, to a trust
controlled by the purchaser, to a trust created for the benefit of a member of the
family of the purchaser or the equivalent, or in connection with the death or
divorce of the purchaser or other similar circumstance.

FINANCIAL STATEMENTS AND FINANCIAL CONDITION; MATERIALFINANCIAL STATEMENTS AND FINANCIAL CONDITION; MATERIAL
INDEBTEDNESSINDEBTEDNESS

Financial StatementsFinancial Statements

Our financial statements can be found attached to this document. The financial
review covers the period ending in 2017-12-31.

Financial ConditionFinancial Condition

Results of OperationResults of Operation

DLYTED generated  revenues in excess of $1.4 Million in 2017 which proves the
viability of the Business Model: people will support their Cause by buying electronic
gift cards at full face value and donating the % Reward, thus Giving at No Cost.. We
anticipate growing the revenues on a consistent though moderate basis due to
constraints of Capital. The true result is the attraction and ongoing use of DLYTED by
Non Profits and Cause Supporters.  Based on our forecast, with the liquidity of the
anticipated full raise amount, we can continue to attract and market to Non Profits
and their Supporters and operate the Business for an additional 6 Months.

DLYTED has a joint venture relationship with Changebowl.com and Changebowl APP
(iOS and Android) that enables users to RoundUp all credit/debit card and check issued
purchases to the nearest dollar and those funds then deposited in an account for
disbursement by the User. This is a frictionless, easy way to accumulate spare change
for donation to a Cause with the push of a button. Changebowl has been in
development for over 2 years and was co-foudned by Mr. Paul Marsolan, a founding
member of InAuth which was recently acquired by American Express.

DLYTED has a Master Service Agreement with GoWonder Technologies, a leading
digital resource for rewards and incentives that primarily works with Enterprise
clients such as Irvine Company and Mammoth Mountain Resorts. DLYTED in
conjunction with GoWonder has modified its platform to enable Local Merchants to
utilize the same processes. The result is "DLYTED Double Back" which enables a User
to register their credit card, designate a Cause, and then patronize a Local Merchant in
the DLYTED program. Merely by paying with the registered credit card the User earns



X% Cash Back AND simultaneously Donates X% to the designated Cause all at No Cost
to the User and no friction or change of habit. DLYTED is currently successfully
testing the program in Oak Park MI and Staten Island, NY.

Financial MilestonesFinancial Milestones

The company is investing for continued growth of the brand although generating
sizeable net income losses as a result. Management currently forecasts 2018, 2019 and
2020 gross revenue of $12 million, $38 million and $110 million, respectively, and
believes the company will generate positive net income beginning in 2020. These
numbers reflect DLYTED sales in 2018 based on 3,000 monthly users at average of
$200/month and 1,000 monthly DDB users at an average of $400/month. Year 2019 will
see an increase in users of approximately 7,000/month at $250/month in DLYTED and
3,000/month at $500/month in DDB and  Year 2020 will see DLYTED users increase to
15,000/month at $300/month in DLYTED and 10,000/month at $500/month in DDB. 

There are two (2) additional areas that the Company believes will generate increased
Brand recognition and User adoption. The first is Electronic RoundUp which enables
people to download an APP that rounds up every purchase with a registered
credit/debit card to the nearest dollar. At a predetermined amount, say $20, the User
decides to Donate 100% of the entire net amount or 50% to a selected Cause and 50%
to the Users bank account. This is a major breakthrough that has no friction, set it and
forget it, and happens automatically. DLYTED has an exclusive Joint venture with the
APP developers, ChangeBowl, to market this to the Non profit Community. DLYTE
earns approximately 24c on each $5 RoundUp. We expect to have 50,000 monthly
users in 2018, 120,000 in 2019, and 500,000 in 2020.

Secondly, DLYTED has a master service agreement with GoWonder technologies that
enables Non profits to promote to their supporters Local Merchants registered with
DLYTED in a program that enables a User to register their MC/VISA and shop at a
participating merchant and pay normally. The result is 2% cash back to the user AND
2% to the Non Profit which happens automatically via the GoWonder Technology. The
Merchant has allocated X% (our target is 14%) to the Program. DLYTED anticipates
this will be a widely used program that will build Brand awareness, enable Non profits
and help expand Local Merchant business.

Liquidity and Capital ResourcesLiquidity and Capital Resources

The company is currently generating operating losses and requires the continued
infusion of new capital to continue business operations.

If the Minimum is raised this will last the Company approximately 35 days. If the
Maximum is raised this will last the Company approximately one year.

If the company is successful in this offering, we will likely seek to continue to raise
capital under crowdfunding offerings, equity or debt issuances, or any other method
available to the company.



IndebtednessIndebtedness

Loan payable of $62,500 at 12/31/15 and $57,500 at 12/31/16 was a short term loan
that was in default at 12/31/16, owed to a member of the Company. This default was
cured by agreement and payoff of the remaining liability in 2017.

Recent offerings of securitiesRecent offerings of securities

None

ValuationValuation

$10,000,000.00

The Company has built all the necessary functions to enable Scale. Investors have put
money in at $10 million. Independent analysis confirms similar style companies in the
space have raised money at this level. GYFT: www.gyft.com Early Stage prevail 7.98M
post val: 13.63M $100 Million /Acquisition in August 2014 Developer of a digital gift
card wallet application. The company offers a platform for managing digital gift cards
from mobile phones by allowing its users to upload, buy and redeem gift cards in
stores or online. TANGO Card www.tangocard.com Early Stage preval 4.95M postval:
6.06M Developer of a Rewards as a Service platform for customer engagement and
employee retention. The company's platform enables users to integrate gift cards and
digital goods for companies who intends to send rewards to their customers, partners
and employees. BOUXTIE bouxtie.com Early Stage preval 15.00 postal 17.00M Provider
of a digital employee recognition and incentive platform as well as a mobile consumer
digital gift card application. The company's Flexawards Recognition platform allows
companies of all sizes are able to create their own branded digital gift cards, attach
company credits towards the purchase of actual digital gift cards, and deliver
personalized recognition instantly to employees, customers, and prospects. The
company offers digital gift cards for all programs and emphasizes personalization
capabilities through video.

USE OF PROCEEDSUSE OF PROCEEDS

  
Offering AmountOffering Amount

SoldSold*
Offering AmountOffering Amount

SoldSold*

Total Proceeds:Total Proceeds: $10,000 $107,000

Less: Offering Expenses
StartEngine Fees (6% total

fee)
$642 $6,420

Professional Fees $1000 $15,000
Net ProceedsNet Proceeds 8,358 85,580



Use of Net Proceeds:Use of Net Proceeds:

Maintain and
Build relations

with Non Profits

Maintain/Build
Relations with Non
Profits and thereby
 Bring 10,000 New
Monthly Users

R& D & Production 0 $10,000
Marketing $6,058 $45,000

Working Capital $2,300 $10,580
Dlyted RoundUp $10,000

Dlyted DoubleBack $10,000

Total Use of Net ProceedsTotal Use of Net Proceeds $8,358 $85,580

*Total are estimates, actuals may vary for avoidance of factional shares.

We are seeking to raise a minimum of $10,700 and a maximum of $107,000 via the
StartEngine Platform. The Net proceeds of the Raise will be used to continue and
enhance our working relationships with various Non profits which will in turn
encourage their constituents/supporters to use the DLYTED Platforms to raise money
for the Non profit. 

Minimum $10,000 raise:    Acquire additional 250 monthly users for Changebowl,
Acquire additional 250 Monthly users for DLYTED DoubleBack
Maximum $107,000 raise: Achieve $35,000/week in Dlyted Sales, Build Email List
to 50,000, Acquire an additional 5,000 Monthly users for Changebowl, Acquire an
additioanl 5,000 Monthly users for DDB

Irregular Use of ProceedsIrregular Use of Proceeds

The Company might incur Irregular Use of Proceeds that may include but are not
limited to the following over $10,000 Total : Vendor payments for Legal and
Accounting Services.

REGULATORY INFORMATIONREGULATORY INFORMATION

DisqualificationDisqualification

No disqualifying event has been recorded in respect to the Company or its officers or
directors.

Compliance failureCompliance failure

The Company has not previously failed to comply with Regulation CF.

Annual ReportAnnual Report



Dlyted will make annual reports available on its website www.DLYTED.com in the
BLOG Section labeled annual report. The annual reports will be available within 120
days of the end of the Company's most recent fiscal year.



EXHIBIT B TO FORM CEXHIBIT B TO FORM C

FINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FORFINANCIAL STATEMENTS AND INDEPENDENT ACCOUNTANT'S REVIEW FOR
DLYTE, LLCDLYTE, LLC

[See attached]









































EXHIBIT C TO FORM CEXHIBIT C TO FORM C

PROFILE SCREENSHOTSPROFILE SCREENSHOTS

[See attached]





VIDEO TRANSCRIPT (Exhibit D)VIDEO TRANSCRIPT (Exhibit D)

Video Transcript for 60 second Video:

Hi , Welcome to DLYTED, where giving is a simple delightful experience. Every day.

What if you could make a difference in someone’s life simply by make everyday purchases
without spending a penny more?

What if your normal grocery budget could help feed a hungry child?

What if a gift for a friend could help provide a new home for a needy family?

And what if buying your daily latte could help find a cure for a disease?

DLYTED has eliminated what if, and enables you to make a difference without spending a penny
more just by doing what you do, and spending what you spend on a normal basis.

DLYTED is a simple yet powerful formula that transforms shopping into philanthropy, and puts
the fun back into fundraising.

Whether you’re an individual who wants to give back by getting more for your money, Or an
organization looking for a platform that will take your fundraising efforts to the next level.   

DLYTED is just right for You, so what are you waiting for?

Sign up today  

To share the fun, share the goodness and Be DLYTED...at no cost to You.

DLYTED LOGO

How DLYTED Works

Our DLYTED Logo on screen

Here is how it works...

Go to DLYTED.com and shop for gift cards from brands you know and trust.  (make sure the
SCREEN Shot Shows DLYTED.com URL)

When you purchase an electronic gift card, you’ll receive the full face value.

So for example $50 gets you a $50 gift card, it’s as simple as that.

Then with each gift card purchase you earn cash back redeemable DLYTED points that you can
use to GIVE to Your Favorite Cause

It’s Simple and Easy. And Good.

Be DLYTED.



Video transcript for How Dlyted Works:Video transcript for How Dlyted Works:

here's how it works go to dlyted.com
and shop for gift cards from brands you
know and trust
when you purchase a digital gift card you'll receive the
full face value so for example
$50 gets you a $50 digital gift card
it's as simple as that
then with each gift card purchase you
earn cashback redeemable dlyted
points that you can use to give to your
favorite cause it's simple and easy and good
be dlyted

Video transcript for Changebowl/USSA:Video transcript for Changebowl/USSA:

Changebowl makes it easy to support great causes 

it helps raise money automatically for the things you care about 

Changebowl rounds up your purchases to the nearest dollar so you can donate the difference to
the charity and/or charities you select

you'll barely notice the difference but together we can make a significant impact 

connect any credit or debit card to round up and invest your spare change
with changebowl.com we take your change and put it into a savings account for you to donate
now or later 

how do we do this? it's easy safe and automatic for you 

you sign up and tie a debit or credit card to our system and choose to round up for charity
automatically or on-demand for example

the cup of coffee you bought this morning was $2.75 

we round up your purchase to the nearest dollar and deposit the 25 cents into a changebowl
savings account in your name

once the money has been moved to your account you're able to automatically donate this to any
nonprofit of your choice
no need to sign up on another website mail in a check or wonder where your contribution is
gone 

we track every penny for you and we'll make sure you have it for tax season 



also you can instantly share with your friends the causes that are important to you and inspire
them to make a difference to

finally a simple secure easy and tax adjustable solution for you to use your change makes
change for others 

download our app today on Apple and Google Play stores

learn more at changebowl.com

Description for Share.Like.Buy:Description for Share.Like.Buy:

Barry Shore illustrates his epiphany of the WHY of DLYTED and How it Works using his journey
through quadriplegia.

It is based on the Hero’s Journey and discusses barry’s previoussuccesses, his perseverance and
resolve to learn how to walk again, to learn how to swim, and to Build a Platform that can
transform Philanthropy, which is Mr.Shore’s Vision.

Please watch, enjoy, and share.

Description for Barry Shore - Donating Made Easy with Dlyte at no Cost:Description for Barry Shore - Donating Made Easy with Dlyte at no Cost:

Dlyte is the brainchild of Barry Shore. He is a dynamic and successful entrepreneur who simply
wants to spread joy everywhere. It's impossible not to smile when you meet Barry!Barry's bright
outlook — and Dlyte — is the result of ten years spent fighting and recovering from Guillain-
Barré syndrome, a rare neurological disorder that left him a quadriplegic. His resilience and
determination enabled him to regain his abilities to walk, build physical strength and live a
satisfying life full of love and peace.Those years gave Barry plenty of time to consider how he
could dedicate himself to improving the world. To do the greatest good, he needed others to
participate.He wanted it to cost people nothing to support their favorite cause. It should be fast,
easy and fun, and make them feel smart and good. Dlyte was born.Today, Barry leads the Dlyte
team, inspiring us to create joy for everyone we are lucky enough to meet. That includes you!To
see more about Barry's journey and understand how he inspires us every day, check out Barry in
his natural habitat.

Description for Talk Business 360 Interview with Dlyte Founder & CEO Barry Shore:Description for Talk Business 360 Interview with Dlyte Founder & CEO Barry Shore:

Elizabeth Montomery from Talk Business 360 interviews Dlyte founder Barry Shore.

Description for Barry Shore: How Total Immersion Changed My Life:Description for Barry Shore: How Total Immersion Changed My Life:

This Video discusses barry shore’s transformation fromquadriplegic to being able to move due



to the method of swimming called TotalImmersion.

It also discusses Mr. Shore’s philosophy of Joy happiness Peace& Love, which aids in his
ongoing recovery.

Since this video was made, Mr. Shore has accumulated more than6,409 Miles of swimming.
That’s going from LA to China.



STARTENGINE SUBSCRIPTION PROCESS (Exhibit E)STARTENGINE SUBSCRIPTION PROCESS (Exhibit E)

Platform Compensation

As compensation for the services provided by StartEngine Capital, the issuer is required to
pay to StartEngine Capital a fee consisting of a 6-8% (six to eight percent) commission
based on the dollar amount of securities sold in the Offering and paid upon disbursement
of funds from escrow at the time of a closing. The commission is paid in cash and in
securities of the Issuer identical to those offered to the public in the Offering at the sole
discretion of StartEngine Capital. Additionally, the issuer must reimburse certain
expenses related to the Offering. The securities issued to StartEngine Capital, if any, will
be of the same class and have the same terms, conditions and rights as the securities being
offered and sold by the issuer on StartEngine Capital’s website.

Information Regarding Length of Time of Offering

Investment Cancellations: Investors will have up to 48 hours prior to the end of the
offering period to change their minds and cancel their investment commitments for any
reason. Once within 48 hours of ending, investors will not be able to cancel for any reason,
even if they make a commitment during this period.
Material Changes: Material changes to an offering include but are not limited to: A
change in minimum offering amount, change in security price, change in management,
material change to financial information, etc. If an issuer makes a material change to the
offering terms or other information disclosed, including a change to the offering deadline,
investors will be given five business days to reconfirm their investment commitment. If
investors do not reconfirm, their investment will be cancelled and the funds will be
returned.

Hitting The Target Goal Early & Oversubscriptions

StartEngine Capital will notify investors by email when the target offering amount has hit
25%, 50% and 100% of the funding goal. If the issuer hits its goal early, and the minimum
offering period of 21 days has been met, the issuer can create a new target deadline at
least 5 business days out. Investors will be notified of the new target deadline via email
and will then have the opportunity to cancel up to 48 hours before new deadline.
Oversubscriptions: We require all issuers to accept oversubscriptions. This may not be
possible if: 1) it vaults an issuer into a different category for financial statement
requirements (and they do not have the requisite financial statements); or 2) they reach
$1.07M in investments. In the event of an oversubscription, shares will be allocated at the
discretion of the issuer.
If the sum of the investment commitments does not equal or exceed the target offering
amount at the offering deadline, no securities will be sold in the offering, investment
commitments will be cancelled and committed funds will be returned.
If a StartEngine issuer reaches its target offering amount prior to the deadline, it may
conduct an initial closing of the offering early if they provide notice of the new offering
deadline at least five business days prior to the new offering deadline (absent a material
change that would require an extension of the offering and reconfirmation of the
investment commitment). StartEngine will notify investors when the issuer meets its



target offering amount. Thereafter, the issuer may conduct additional closings until the
offering deadline.

Minimum and Maximum Investment Amounts

In order to invest, to commit to an investment or to communicate on our platform, users
must open an account on StartEngine Capital and provide certain personal and non-
personal information including information related to income, net worth, and other
investments.
Investor Limitations: Investors are limited in how much they can invest on all
crowdfunding offerings during any 12-month period. The limitation on how much they
can invest depends on their net worth (excluding the value of their primary residence) and
annual income. If either their annual income or net worth is less than $107,000, then
during any 12-month period, they can invest up to the greater of either $2,200 or 5% of the
lesser of their annual income or net worth. If both their annual income and net worth are
equal to or more than $107,000, then during any 12-month period, they can invest up to
10% of annual income or net worth, whichever is less, but their investments cannot exceed
$107,000.
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